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FORD TO EXHIBIT AT N.Y. SHOW 


iGov. Signs Rhode Island Factory Licens ing Act 
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: Ford and the Shows 
Graham Goes Hollywood 
Cheer for DeVaux 
One of the Motor Knights 


By 
Chris Sinsabaugh 


em THE first time Ford Motor 
Co. as such will exhibit in a 
New York national show promoted 
by the present Automobile Manu- 
facturers Assn., and its long line 
of predecessors, next October when 
the doors of Grand Central Palace 
are thrown open to the public. I 
am making this statement about 
this being the first time for Ford, 
expecting some people to take ex- 
ceptions and bring up the Lincoln 
angle as proving I am wrong. 
Technically, mebbe I am, but it 
should be remembered that when 
Ford bought Lincoln, the latter 
was a member of the NACC. Ford 
held on to that membership and 
displayed his Lincolns under the 
NACC banner, but no Ford cars 
were shown. 

But when NRA came along and 
the NACC pledged itself to the 
Blue Eagle, the Ford company, 
because of Lincoln, was placed in 
an awkward position. It would not 
recognize NRA and to silence any 
possible criticism of straddling the 
issue, Dearborn, therefore, 
scratched the Lincoln NACC entry. 


* * * 


BUT THERE was a time when 
Ford did exhibit in a national show, 
which sounds strange in view of 
the above positive statements, but 
sthat was when the industry was 
a house divided against itself. That 
was in the days when Ford and 

whis followers were fighting the 
Selden patent and had set up the 
American Motor Car Manufactur- 
ers Assn., made up of so-called 
“independents” who refused to pay 
tribute to engage in the business of 
manufacturing automobiles. That 
was when the Electric Vehicle 
Co. and 18 other makers paid the 
association a royalty of 1% percent 
of the retail price of all vehicles 
they sold. So both sides promoted 
national shows at practically the 
same time until Jan. 9, 1911, when 
Judge Hough, in the Circuit Court 
of Appeals, upheld the Selden 
patent but ruled Ford did not 
infringe. Whereupon practically all 
but Ford joined the other associa- 
tion, which became the Automobile 
Chamber of Commerce. 
* oF * 

THAT DECISION to play a lone 
hand in this business of ours is no 
criticism of Ford Motor Co., for it 


= as but following the belief of 


the Founder of the House of Ford 
(See SPARKS, Page 15, Col. 1) 
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iMeasure Becomes 
Effective at Once; 
Stiff Penalties Set 


Law Is Intended to End 


Factory Pressure on 
State’s Dealers 


PROVIDENCE. — License 
to do business within Rhode 
Island are now required of 
all automobile manufacturers, 


manufacturers’ representa- 
tives and manufacturers’ branches 
under a new law signed last week 
by Gov. Vanderbilt. 

The new measure, which was re- 
ported in Automotive News last 
week is designed to prevent manu- 
facturers from interfering in any 
way with the conduct of a dealer’s 
business and provides fines or 
prison sentences or both, in addi- 
tion to revocation of license in 
cases of proved violation of terms 
of the act, 

Terms of the law apply only to 
manufacturers or their agents and 
do not affect relationships among 
dealers within the state. 

Just where the measure origi- 
nated is still somewhat a mystery. 
It was brought to the attention of 
the organized dealers in the state 
after it already had been presented 
to the legislature, at which time 
it won approval of dealers. Under 
its terms manufacturers are barred 
from “coercing dealers to enter 
into any agreement.” 

Licenses may be revoked for 
threatening to cancel or cancelling 
a dealer’s franchise, or for coerc- 
ing a dealer into taking more cars, 
trucks, parts or accessories than 
he desires to take. 

State registrar of motor vehicles 
is charged with the enforcement of 
the law and is responsible for the 
issuance, denial or cancellation of 
all licenses. Appeal may be taken 
to the state supreme court in a 
case where licenses are withheld 

(Continued on Page 10, Col. 1) 
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PRINCIPALS AT BANQUET, 


—Photos by Norman York 


which concluded the annual convention of 


Automotive Parts and Equipment Manufacturers, Inc., last week in Detroit, 


included, left to right, Frank Rising, 
Chevalier, publisher, ‘‘Business Week 
vice-president-secretary, Motor Wheel 


general manager, APEM; Col. Willard T. 


speaker of the evening; C. C. Carlton, 


Corp., and president of APEM. 


APEM Reelects All Officers 
AtAnnual Meetingin Detroit 


DETROIT.—AIl officers of Auto- 
motive Parts and Equipment Manu- 
facturers, Inc., were re-elected at 
the annual meeting of the associa- 
tion here last Tuesday. Minor 
changes in the board of directors 
were made. 

More than 350 members and 
friends of APEM attended the an- 
nual banquet Tuesday evening at 
Book-Cadillac Hotel. Principal 
speaker of the evening was Colonel 
Willard T. Chevalier, publisher of 
Business Week. 

Officers re-elected for the com- 
ing year include: C. C. Carlton, 
president; Hugh H. C. Weed, vice- 
president; B. F. Hopkins, secre- 
tary; Frank Rising, general man- 
ager, and S. H. Fulton, counsel. 
The executive committee for the 
coming year includes: Carlton, C. 
S. Davis, Charles Getler, Weed and 
C. E. Wilson. 


Directors at large are: C. C. Carl- 
ton, vice-president-secretary, Mo- 
tor Wheel Corp.; C. S. Davis, presi- 
dent, Borg-Warner Corp.; Charles 
Getler, president, Houdaille-Her- 
shey Corp.; B. F. Hopkins, presi- 
dent, Cleveland Graphite Bronze 
Co.; Hugh H. C. Weed, vice-presi- 
dent, Carter Carburetor Corp.; C. 


New Transportation Measure 


Not Objectionable, ATA Finds 


Special to Automotive News 

WASHINGTON. — As S. 2009, 
designed to become the Transpor- 
tation Act of 1940, moved toward 
final Congressional action last 
week, following the favorable re- 
port on it by Senate and House 
conferees, the motor trucking in- 
dustry finds it much less objection- 
able than original legislative 
proposals. 

From a menacing beginning, the 
American Trucking Assns. says, the 
Congress committees have elimi- 
nated most of the _ provisions 
opposed by the trucking industry 
as a whole. 


“The main points presented by 
the legislative committee of the 
ATA were accepted,” the motor 
carriers’ national organization 
states, “but the bill fails in one 
particular to satisfy the industry. 
The ATA had asked for clarifica- 


tion of the status of express com- 
panies. The language of the present 
bill, in this respect, varies some- 
what from the Motor Carrier Act 
but the express company provision 
is hardly more explicit than it is 
in the present law. It remains 
ambiguous and eventually must be 
interpreted by the courts. 

“The present provision affecting 
carriers operating wholly within a 
single state, is radically different 
from that originally proposed by 
the National Assn. of Railroad and 
Utilities Commissioners. 

“Taken as a whole, the bill cannot 
be said to improve on the Motor 
Carrier Act. Some branches of the 
industry may be dissatisfied with 
certain provisions. If it is enacted 
little will be gained by the in- 
dustry. On the other hand, there 
is little in the measure that can 
be considered objectionable to the 
motor carriers as a whole.” 


E. Wilson, executive vice-president, 
General Motors Corp.; *S. D. Den 
Uyl, secretary, Bohn Aluminum & 
Brass Corp. 

Directors of divisions are: 

Original equipment: L. D. Adams, 
vice-president, Barnes-Gibson-Ray- 
mond Division of Associated Spring 
Corp. 

Replacement parts: A. G. Drefs, 
ee. McQuay-Norris Mfg. 

0. 
Accessories: *J. O. Eaton, chair- 
man of the board, Eaton Mfg. Co. 

Electrical: D. H. Kelly, executive 
oon Electric Auto-Lite 

0. 
Service Tools: D. O. Thomas, 
vice-president, Bendix Aviation 
Corp. 


Shop Equipment: *James Y. Scott, 
president, Van Norman Machine 
Tool Co. 

*New directors. 


U. S. Preparing Trade 
Association Directory 


WASHINGTON —James W. 
Young, director of the bureau of 
foreign and domestic commerce, 
announces the preparation of a 
Trade Association Directory by the 
trade association section of the 
bureau, which will provide an in- 
formational business guide to and 
of 11,000 national, interstate, state 
and local business organizations 
throughout the United States. 

The 1940 directory will be avail- 
able for distribution in the next 
few months at a cost of 25 cents 
per copy. 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 
1940 
Pos. 


1—196,457 
2—130,542 
3— 99,949 
4— 63,956 
5— 50,344 
6— 49,618 
7i— 43,901 
8— 23,223 


1939 
Make Pos. 


Chevrolet 142,470— 1 
Ford 110,314— 2 
Plymouth 88,423— 3 
Buick 47,828— 4 
Pontiac 35,111— 6 
Dodge 46,657— 5 
Oldsmobile 32,872— 17 
Chrysler 17,173— 8 
9— 22,208 Studeb’r 10,872—138 
10— 19,839 Mercury 13,230— 9 

Total All Makes 

182,974 607,732 


For complete standings of all 
makes, see Page 11, this issue. 


Accepts Invitation 


Of AMA to Display 
With Other Makes 


As Result Ford Will Drop 
Its Outside Exhibit 
At Hotel Astor 


By Chris Sinsabaugh 
Editor, Automotive News 


DETROIT.—Coincidentally, 
Ford Motor Co. and Auto- 
mobile Manufacturers Assn. 
announced last week that the 
AMA’s invitation to Ford to 


participate in the 41st annual 
national show in Grand Central 
Palace in October, had been ac- 
cepted by President Edsel Ford. 


This marks an epoch, in that it 
will be the first New York national 
show, as run by the AMA and its 
predecessors, in which the Ford 
company has participated and is 
regarded as an important step in 
bringing about unity and _  co- 
operation of the automobile in- 
dustry as a whole. 


This announcement comes on 
the eve of the allotment of space 
for the Grand Central Palace ex- 
hibition, which will be held Oct. 
12-19. This will take place on 
Thursday of this week in AMA 
headquarters in the New Center 
building here, when directors of 
the association and sales managers 
of the member companies will 
study the charts and make their 
selection of spaces according to 
dollar volume of the preceding 
year. 


In the case of Ford, though, that 
company being a non-member, the 
show management has allotted suf- 
ficient space on the mezzanine 

(See FORD, Page 9, Col. 2) 


F. J. Haynes Dies; 
Industry Pioneer, 


AMA ‘Treasurer 


DETROIT.—Fred J. Haynes, 69, 
long prominent in the automobile 
industry and prior to that iden- 

tified with the 
bicycle business, 
died in a local 
hospital Friday 
morning. 

Mr. Haynes, at 
the time of his 
death, was treas- 
urer of the Auto- 
mobile Manufac- 
turers Assn. a 
post he had filled 
since 1931 when 
the organization 
was known as 

the National Automobile Chamber 
of Commerce. In the bicycle busi- 
ness he was identified with the 
Syracuse Bicycle Co. and E. C. 
Stearns & Co. In 1902 he went with 
the H. H. Franklin Mfg. Co., of 
Syracuse, N. Y., manufacturer of 
the Franklin air-cooled car. 


In 1912 he became works man- 
ager for the Dodge Brothers, from 
which position he worked up un- 


| til Horace Dodge named him vice- 


(See HAYNES, Page 10, Col. 2) 
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APEM Banquet Attendees . 
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AT HEAD TABLE at annual es of Automotive Parts and Equipment 


Manofacturers, Inc., held last week 


n Detroit, were, left to right, Stanley H. 


Fulton, APEM counsel, and S. D. DenUyl, secretary, Bohn Aluminum & Brass, 


and new APEM director. 





A MB sk, 





OTHER ATTENDEES at APEM’s meeting were, left to right, L. D. Adams, 


eee eteent 
APEM; D. H. Kelly, vice-president 
re. = Hopkins, president of Cleve 


and general manager, Barnes-Gibson-Raymond, and treasurer, 
Electric Auto-Lite, and APEM director; 
nd Graphite & Bronze, and secretary of 





APEM GUESTS at annual banquet included, left to right, Col. Jesse Vincent, 
Packard; Dan Eddins, Plymouth; Lou Purdy, Dodge; Hugh Ferry, Packard, 


and B. E. Hutchinson, Chrysler. 





OTHER HEADTABLE-ITES at the APEM banquet were, left to signt, 0. Cc. 


Bradford, 


ford, president, Thompson Products, Inc. 


resident, Eaton Products Inc., and director of APEM; F. C 


raw- 
—Photos by Norman York 


Anti-Dumping Bill Is Vetoed 
In N.Y.; No Funds Provided 


Special to Automotive News 

ALBANY, N. Y.—A bill designed 
to curb the dumping of stolen 
cars from other states in the New 
York State market, by requiring 
registration with the motor vehicle 
commissioner of all used cars 


brought into the state for sale or 
resale, 


has been vetoed by Gov. 












R. I. Provides Fine 
For Badly-Worn Tires 


PROVIDENCE.—Gov. Vander- 
bilt of Rhode Island has gone 
Motor Registrar Frank A. Good- 
win of Massachusetts one better 
in the way of promoting greater 
safety on highways. Whereas 
Goodwin insists that, during the 
spring and fall inspection of all 
cars and trucks, no stickers be 
issued showing vehicles have 
been passed as approved unless 
the tires are not worn down to 
be dangerous, Gov. Vanderbilt 
has signed a law providing for 
a fine of $10 or five days in jail. 

As it reads, the law states 
that such tires, so worn as to 
make it possible for blowouts or 
causing accidents, the owner 
shall be summoned into court 
and if found guilty penalized as 
stated above. 
































Herbert H. Lehman on the ground 
that it failed to provide an appro- 
priation to pay for the additional 
duties which would be imposed on 
the bureau of motor vehicles. 


When the proposal was before 
the recent legislative session, 
Assemblyman Harold C. Ostertag 
explained it represented a plan 
adopted by 10 Eastern states “for 
uniform action in overcoming the 
evils existing in the trading or 
‘dumping’ of ‘hot’ or stolen cars 
into the New York State market 
from across state lines.” He fur- 
ther contended that “it should give 
the dealers and purchasers of used 
cars a fair deal.” 


Gov. Lehman, in vetoing the 
measure, declared: “This is_ the 
sixth bill which I have been forced 
to veto in the last two days be- 
cause the legislature failed to pro- 
vide funds in a bill with which to 
carry out its provisions. It is 
about time that the legislature 
frankly faced the fact that if it 
wishes to impose additional costs 
on the state or additional duties 
upon a state department, it must 
provide the necessary funds.” 





Miller Moves Up 


NEW YORK.—Appointment of George 
Cc. Miller as sales manager of the 
Plastics division of Carbide and Car- 
bon Chemicals Corp. is announced. 


i/MEMA Reports 


Accessories Only Dine 


Branch to Drop 


NEW YORK.—March shipments 
in all branches of the industry, 
with the exception of accessories, 
advanced over the previous month, 
according to manufacturers re- 
porting their monthly business fig- 
ures to Motor and Equipment 
Manufacturers Assn. With the 
same exception, all classifications 
were higher than for March, 1939. 

The grand index for all branches 
of the industry in March rose to 
164 percent of the January, 1925, 
base as compared with 156 percent 
for February and 147 percent for 
March, 1939. 

Shipments to vehicle manufac- 
turers for original equipment in 
March advanced to 174 percent of 
the base, which compares with 167 
percent registered in February and 
153 percent for March last year. 

Service parts shipments to whole- 
salers for March increased to 158 
percent of the base as compared 
to 145 percent in February. In 
March, 1939, the index stood at 
141 percent. 

Accessories shipments to whole- 
salers in March dropped, standing 
at 82 percent of the base index, 
which compares with 86 percent in 
a and 142 percent in March 
1939. 

Service equipment shipments to 
wholesalers in March rose to 139 
percent of the base, which com- 
pares with 118 percent in February 
and 105 percent in March, 1939. 


Willys Deliveries 
Are 125% Above 
°39 Model Year 


TOLEDO.—Factory sales of 
Willys passenger cars and trucks 
for domestic use in the United 
States to the end of April totaled 
20,281 units since the 1940 line was 
introduced, according to Joseph 
W. Frazer, president of Willys- 
Overland Motors, Inc. 

“This volume represents an in- 
crease of more than 125 percent 
over the comparable period of the 
previous model year,” said Frazer, 
“and our domestic shipments for 
April are 104 percent ahead of 
those for April last year. 

“Significant is the fact that we 
have already delivered 73 percent 
more cars in the domestic market 
than during the entire 1939 model 
year. Today we have sales outlets 
in more than 2,100 communities, 80 
of which were opened in April. A 
year ago we had 1,175 dealers, 28 of 
whom were signed last April. 

“Indications for sales from all 
quarters are optimistic, even 
though a late spring has been quite 
general. Preliminary reports from 
our dealers show many remarkable 
economy results registered by 
drop-in drivers who tested thou- 
sands of Willys cars in national 
demonstrations during April.” 


Ohio Dealers to Frolic 


At Cedar Pt. June 11-13 


COLUMBUS, O.—Cedar Point 
has been selected as the place for 
a summer frolic and _ business 
meeting of the Ohio Automobile 
Dealers Assn., which will be held 
June 11-13, according to Verna P. 
Conner, manager of the associa- 
tion. 

The meeting is expected to draw 
a large attendance for the reason 
that the legislative program of the 
association will be formulated at 
that time. The mornings will be 
devoted to business sessions and 
the afternoons and evenings to 
entertainment of various kinds. 


Hudson’s April Sales 
Up 166% in Cincinnati 


CINCINNATI. — Registrations of | which has 


new Hudson cars in Hamilton 
county during April gained 166 
percent over the same month a 
year ago, according to statistics 
compiled by the Cincinnati Court 
Index and released by Fred D. 
Turrill, zone manager of Hudson 
and Terraplane Sales Corp. here. 
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Pete Wemhoff's Fourth Dimension | 
offers news of automotive advertising. 
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ANNUAL BANQUET of Automotive Parts and Equipment Manufacturers, Inc., 


held last week in Detroit, attracted these men, left to right, A. G. 


refs, 


vice-president, McQuay-Norris Mfg. Co., and APEM director; D. O. Thomas, 


vice-president of Bendix, and an APEM director; James Y. 


Scott, president, 


Van Norman Machine Tool Co., and new director of APEM. 





AT BENDIX’s table during the APEM banquet were, left to right, Carl Wise, 
Herbert Sharlock, Frank Willis, Clayton Butterfield and Marion Heidt. 





GENERAL MOTORS was represented at the APEM dinner by, 
labor relations department; Stephen M. 


C. O. Skinner 
Knudsen, president. 


left to right, 
Dubrul, and William 





OTHER ATTENDEES at APEM’s dinner were C. C. Carlton, vice-president, 


Motor Wheel Corp., and toastmaster; Hugh H. 


C. Weed, vice-president and 


general manager, Carter Carburetor Co., and vice-president of APEM. 


—Photos by Norman York 





Cut in Curb-Parking Space 
Prompts Off-Street Facilities 


WASHINGTON. — Legal 
curb-parking space in central busi- 
ness districts of representative 
American cities has shrunk by 
one-third to one-half in the past 
10 years, an American Automobile 
Assn. survey reveals. 


Aware of this decrease, and the 
fact that at the same time the 
number of automobiles is rapidly 
increasing, progressive city offi- 
cials and merchants over the en- 
tire country are turning to the 
provision of off-street facilities for 
automobile parking, according to 
the data gathered over a period 
of more than two years by the 
AAA’s special committee on park- 
ing and terminal facilities. 


Reduction of curb space has 


come about through efforts to 
facilitate traffic movement at 
“bottleneck” points, provision of 


loading and unloading facilities, 
open spaces at building entrances 
and other quick-turnover _ uses, 
the report says. It is a preliminary 
factual report of the committee, 
not yet made any 
recommendations. Much of the ma- 
terial contained in it was compiled 
from answers to a questionnaire 
sent city officials, traffic engineers 
and others concerned with the 
parking problem. 

Many business’ establishments, 
recognizing the necessity for such 
facilities, are providing off-street 
parking space for their customers, 


carrying the expenditures as a 
legitimate part of the cost of 
doing business, the survey finds. 

While not nearly all cities pro- 
vide municipal off-street parking, 
a number of them have taken 
steps to make such space available, 
and others are studying a similar 
move. 


Two-Tone Effect 


On Car Exterior 


DETROIT. — Chrysler, whose 
two-tone interiors, introduced some 
time ago, are proving one of the 
most popular features of its 1940 
line, is now offering two-tone ex- 
teriors. Beginning May 1, four 
combinations of complementary 
colors were available at slight 
extra cost, and the factory predicts 
a brisk demand. 

Combinations available are two 
shades of green, two shades of 
blue, two shades of gray, and 
maroon and beige. The second 
color is applied to that portion of 
the body above the chrome mould- 
ing strip from the cowl rearward. 

Where the two-tone combinations 
are used, wheel shields are also 
specified to set off the paint to best 
advantage and_ bring out the 
streamlining of ar. 
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OHN E. RAINE, president of the 

Automotive Trade Assn. Man- 
agers, has mailed out 200 letters 
to interested parties in the United 
States, raising again the question 
of reorganization of the National 
Automobile Dealers Assn. along 
federation lines. That is, rather 
than having individual membership 
in NADA as at present, the na- 
tional association would consist of 
a federation of state associations 
with the associations, rather than 
the individuals, having membership 
in the national body. This is not a 
new idea, but may be pregnant with 
possibilities. In a general way, I 
have considered a setup similar to 
the American Automobile Assn., 
with a national body correlating the 
efforts of independent local groups. 
I think probably at this time the 
difficulty lies in the fact that we 
have all more or less thought of 
the plan in a general way without 
coming down to a specific plan by 
which it could be worked. 

ea * * 


One outstanding factor in favor 
of such a scheme, as I see it, is 
that under it a dealer probably 
could obtain representation all 
down the line by a single mem- 
bership in any affiliated group. 
Personally, I do not know of a 
better investment that a dealer 
or any other businessman can 
make than the money expended 
for membership in a live trade 
association. On the other hand, 
I think that the farsighted asso- 
ciation manager will agree with 
me that our present multiplicity 
of associations is not only costly 
to the business man but definitely 
confusing. The average business- 
man today is “associationed” to 
death and as a result he not 
only loses interest but confidence 
in associations as a whole. This 
is bad since it increases the dif- 
ficulties of the average associa- 
tion manager in retaining his 
membership, collecting dues and 
spurring interest of his members 
in association projects, whereas 
he should be free to spend the 
greater part of his time in fur- 


thering association projects. 
* * * 


Still a Question 

URING the recent FTC hearing 

at Washington the NADA and 
ATAM demonstrated ably the man- 
ner in which kindred associations 
can co-operate in promoting the 
welfare of the industry of which 
they are part. Whether these two 
groups can amalgamate effectively 
still is a question, since one is an 
association of dealers and_ the 
other an association of association 
managers. Then, too,, with the fed- 
eration plan there is the problem 
that many states now have no state 
associations and probably as a re- 
sult would have no representation 
in the national body. Also, there is 
& problem of apportioning repre- 
sentation with fairness to all. 

However, there may be real 
advantages to be gained from 
the federation plan and if 
through it the methods of dealer 
representation can be stream- 
lined and dealer interests ad- 
vanced, every avenue in this di- 
rection should be carefully ex- 
plored. In doing this we should 
also try to ferret out all possible 
disadvantages of such a plan. 

a K * 


RHODE ISLAND during the past 
week cast its lot with that 
small group of states seeking to 
Correct automobile retailing ills by 
legislation. Again may I state that 
I do not think that legislation is 
4n answer to the problem. Legis- 
lation of similar nature has been 
tried in other states with little or 
no success in ending the prac- | 
tices which are the focal point of | 
most complaints—wild-trading and | 
over-allowances. Wisconsin and 
Nebraska have such laws but 
dealers in both these states com- | 
Plain of conditions that are not 
Sreatly different from those in| 


ates Where there are no such| 
Ws, 


The Rhode Island measure ap- 
parently is based upon the theory | 
hat all ills in the industry 


eaters bell mes ee 


By William C. Callahan 
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Richberg Asks Fair Competition 


spring from actions on the part 
of manufacturers alone, since the 
provisions of the law are de- 
signed to curb manufacturers 
only. The hypothesis upon which 
the Rhode Island law is based 
seems to be that factory pressure 
for new car volume is the root 
from which all dealer ills grow. 
The answer offered is that elimi- 
nation of that pressure will end 
all ills. No consideration is given 
to the fact that among many 
dealers themselves this same 
urge for volume is_ prevalent. 
This urge itself is the spark-plug 
which ignites the fuel of latent 
energy and makes for progress. 
* ca 


Middle Ground 

OW of course there is the old 

law of physics which states 
that every action has a reaction. 
This applies here. When the pres- 
sure for volume exceeds the ability 
of the market to withstand or 
absorb it something is bound to 
crack. The question then is will 
manufacturers burst their market 
balloon by blowing into it too hard 
or will legislatures collapse it by 
sucking the pressure out by law? 
The net result of either of these 
would be about the same. Some- 
where there is a middle ground 
and I feel that manufacturers and 
dealers can find this ground among 
themselves if a sincere effort is 
made to do so. Pressure, in a mar- 
ket is an intangible similar to 
truth in advertising. Only those 
close to the picture are in a po- 
sition to judge with any degree of 
accuracy. The factory sales solon 
who merely closes his eyes and 
blows will likely find his balloon 
blowing up in his face or will have 
it pricked by some legislative edict 
before it is half its proper size. 
The dealer who complains of pres- 
sure to alibi his own incompetence 
or lack of energy, will find little 
relief from legislation. Until we 
reach that point of regimentation 
where all markets and sales are 
apportioned, the men who put on 
the pressure will lead and con- 
versely they will be the ones to 
suffer when the direction of the 


pressure is reversed by law. 
* * * 


There will probably be 44 state 
legislatures in session in 1941. In 
many of these there probably 
will be suggestions or recommen- 
dations for legislation to regulate 
or control the sale of automo- 
biles. I say this because I am 
satisfied that many dealers are 
convinced that factory pressure 
for new car sales is the root of 
their trouble. The fact that con- 
ditions in states where laws re- 
stricting factory pressure al- 
ready have been enacted, are not 
different from those in other 
states, leaves this conclusion 
wide open to question. But until 
these dealers are convinced that 
their conclusions are wrong the 
danger of serious legislative con- 
trols is real. And from the dealer 
standpoint, why is it that in pass- 
ing these laws all thought of 
possible effect upon themselves 
is lost sight of so long as the law 
mentions only some other party. 

cS * * 


Cites Example 

ET us suppose in Rhode Island 

that the manufacturer of the 
blank car has 40 outlets. One of 
these is laggard and the factory 
sales manager or district manager 
exercising his prerogative and 
merely fulfilling his obligations to 
his employers jacks that dealer up. 
He tells him that he must get his 
end of the business in line with 
what other dealers in the state are 


| doing or show reasonable cause for 


not doing so. He goes farther and 
says that if that dealer through in- 
competence does not keep up his 
end he will have to be replaced. 
Under the new Rhode Island law 
he has threatened a cancellation 
of contract. If the dealer agrees to 
do better he has been coerced into 
making “any agreement.” Both 


| these acts subject the factory or its 
| representation to a possible denial 
of, or revocation of its license. If | 


(Continued on Page 9, Col. 3) 











w. 


A. Blees, general sales manager, and R. 


fr, 


H. Israel, assistant general 


sales manager of Nash, outlined plans for Nash’s spring drive to a large group 
of New England dealers at a conference in Boston last week. Left to right, 
President R. G. Paine, Nash New England Co., Blees, and Israel. 





Nash to Instruct Dealers 
On Business Management 


DETROIT.—First of a series of 
business management schools, de- 
signed to complement Nash’s in- 
tensive, long-range program to in- 
crease dealer profit margins, was 
held in Portland, Ore., last week 
under the direction of R. D. Bolt, 
business manager of Nash’s Pacific 
region. 

Accountants of Nash dealers in 
the entire Portland area attended 
the two-day session of the school, 


GM Will Start 
Parleys Tuesday 
On CIO Contract 


DETROIT.—Negotiations will be- 
gin Tuesday on a revised contract 
between the UAW-CIO and Gen- 
eral Motors Corp. it was an- 
nounced Thursday in a joint state- 
ment after a conference between 
union and company officials in the 
General Motors building here. 


“The meeting was preliminary 
to the actual negotiations on the 
union’s request for changes in the 
present agreement, which will be- 
gin next Tuesday,” the statement 
said. “Both sides have agreed to 
do all they can to conclude the 
negotiations within three or four 
weeks.” 


Heading the corporation’s dele- 
gation at Thursday’s meeting were 
William S. Knudsen, president, and 
C. E. Wilson, executive vice-presi- 
dent. Other members were F. O. 
Tanner, vice-president in charge of 
personnel; M. DuBrul, C. O. 
Skinner, H. W. Anderson and 
Harry Coen, of the labor relations 
department. 


Representing the union were 
Philip Murray and Sidney Hillman, 
CIO vice-presidents; R. J. Thomas, 
president of the UAW-CIO; George 
F. Addes, secretary-treasurer, and 
Walter P. Reuther, chairman of 
the union’s GM department. 


UAW-CIO won sole bargaining 
rights in 48 General Motors plants 
in a recent National Labor Rela- 
tions Board election. 


Richberg to Talk 
ToN. Y. Dealers 


NEW YORK.— Donald R. Rich- 
berg, special counsel for the Na- 
tional Automobile Dealers Assn., 


will address automobile dealers in | 


the Metropolitan New York terri- 
tory at the St. George hotel, 
Brooklyn, at a dinner meeting on 
Friday evening, May 10. 

The meeting will be held under 
the auspices of the Brooklyn and 
Long Island Automobile Dealers 
Assn. 


Business Conference 


Postponed by Willys | 


TOLEDO.—The “Business Con- 
ference,” planned by Willys-Over- 
land Motors, Inc., for a coast-to- 


coast telephone hookup on May 3, | 


has been postponed indefinitely. 





Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 





which was featured by a special 
group of educational films on auto- 
motive business management pro- 
duced by Nash Motors. 


According to S. O. Olson, Nash 
director of business management, 
who attended the meeting, all 
phases of dealer accounting prob- 
lems were covered, with a view to- 
ward simplifying and modernizing 
management methods both from an 
operating and financial standpoint. 

“Careful surveys during the past 
year reveal that Nash dealer profit 
margins have been averaging 
among the highest in the industry, 
and we feel that up-to-the-minute 
management methods will boost 
these averages even higher,” Ol- 


son declared. “In many cases it is 


found that although sales, service 
parts and lubrication departments 
have been streamlined throughout 
the industry, business management 
has often been allowed to lag, 
seriously affecting profits. 

“We have been working with 
Nash dealers on this phase of the 
business during the past year, and 
the results have been extremely 
encouraging. Our schools for deal- 
ers’ accountants, now being set up 
in various parts of the country 
have been anticipated with a great 
deal of interest, and we expect 
them to go a long way toward 
helping dealers to chart their 
courses more profitably. 

The first school was held in 
Portland at the request of Charles 
Wentworth, president of Went- 
worth & Irwin, Nash distributors 
in that territory. Dates and loca- 
tion of other management schools 
~ to be announced later, Olson 
said. 


INC Set to Expand 


Its Huntington Plant 
NEW YORK. — International 
Nickel Co. has approved details of 
plans whereby approximately $132,- 
000 will be expended for physical 
improvements at its Huntington 
(CW. Va.) plant. 

Program calls for expenditure of 
$63,000 in the cold draw depart- 
ment, where an additional car-type 
electric heat-treating furnace and 
other equipment will be installed, 
and $69,000 for erection of a brick 
building, by which the chemical 
and physical laboratories will be 
doubled in area. 


-~@ 
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Decries Cutthroat 
Methods in Talk 
At CATA Meeting 


By Mel Adams 
Staff Correspondent 
CHICAGO.—Making his bow be- 
fore a dealer meeting, Donald R. 
Richberg presented his program of 
profit-making fundamentals in an 
address here Tuesday before more 
than 500 persons attending a din- 
ner meeting, sponsored by the Chi- 
cago Automobile Trade Assn. in 
the Lake Shore Athletic Club. 


Richberg, who was recently re- 
tained as special counsel to repre- 
sent the National Automobile Deal- 
ers Assn. in conferences with the 
manufacturers, chose “Civilized 
Competition” as his subject. 

After declaring that civilization 
is challenged in the war now rag- 
ing and that civilized practices are 
often lacking in business, he 
launched upon the general subject 
of competition, and then upon the 
specific problems confronting mo- 
tor car dealers. 

“The ultimate regulator of prices 
in self-governing business must be 
competition,” he said. “There is 
plenty of competition between 
automobile manufacturers and be- 
tween dealers. We need not worry 
about that. 

“Civilized competition is not a 
battle royal between cutthroats to 
decide who shall rob the consumer. 
It is an orderly contest between 
decent citizens who are seeking to 
earn a living by supplying the 
goods and services that people 
want. Now let’s apply these prin- 
ciples to determine what is fair 
competition in the sale of automo- 


biles: 
1 “Every dealer should have a 
reasonable opportunity to make 
a living out of selling automobiles. 
This means that the number of 
dealers ought to be adjusted to the 
potential market, so that 10 men 
will not be fighting for business 
that will support only five. 


“In many lines of business such’ 


a regulation of competition is im- 
practical. But in this industry, 
manufacturers and dealers can co- 
operate in a most desirable limita- 
tion of destructive competition and 
there is no law stopping them. 
2 “Every sale of an automobile 
should produce a profit. Per- 
haps it is fair for the new car 
buyer to pay the total profit on 


the sale to him and also on the. 


sale of his used car, because, in 
effect, when he trades in his used 
car he asks the dealer to sell it 
for him. 

“So the sale of a used car with- 
out additional profit to the dealer 
may be justified, although, strictly 
speaking, the buyer of the used 
car ought to pay for the dealer’s 
service to him. But there is no 
economic justification for the regu- 
lar practice of selling used cars at 
a loss. A deliberate over-allowance 
for a used car means simply a 
cut price to the new car buyer and 
a resulting loss to the dealer, un- 
less he gouges the used car buyer 
with an excessive price on that 
sale. 

“What this industry needs is to 
stop unfair competition, and there 
is a vast difference between es- 
tablishing fair, competitive market 
conditions and fixing prices, a dif- 
ference recognized over and over 

(Continued on Page 8, Col. 2) 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1933). 





DETROIT, MAY 6, 1940 


Democracy vs. Autocracy 


tes action in Rhode Island where the state legisla- 
.\ tures passed, and the governor signed, a bill requiring 
licenses for all automobile manufacturers operating in the 
state, gives cause for pause. During the recent poll conducted 
by the National Automobile Dealers Assn. on the Patman 
Bill, 28.7 percent of the Rhode Island dealers eligible to vote 
in the poll, voted 89.7 percent against any kind of federal 
regulation. This was higher than average return in the num- 
ber of votes cast and the opposition indicated was almost on 
a par with the 89.9 percent opposition on a national basis. 


Yet only a month later we find the legislature of Rhode 
Island passing a license law in the state with the apparent 
approval of the dealers. Does this indicate that while dealers 
are opposed to federal regulation they would welcome state 
regulation? Frankly, we do not think that either of the two 
is advisable. When we ask government to dabble into things 
that have to do with profits in business we cannot very well 
complain when it turns to such things as wage and hour 
laws as it has in the past. 


If such laws are necessary to insure one businessman 
against another and an employe against an employer or vice 
versa, then we are rapidly approaching that condition which 
Benjamin Franklin foresaw when he said: “The Democratic 
government of the United States will pass away when its 
citizens become so corrupt that they are no longer capable 
of self-government.” 

If that sad day is near at hand it is not the fault of a 
system but of ourselves. We cannot expect to live under and 
enjoy the freedom of a democratic form of government if 
we intend to practice autocracy in our business relation- 
ships. The dealer who endeavors to place some other busi- 
nessman under an autocratic law is just as guilty as the 
manufacturer who employs autocratic devices of his own. 


Fathoming the Farmer 


TH the outlook for farmers in this country much 
brighter as war clouds spill their hate over Europe, 
businessmen at home are making every effort to find out 
how the farmer may be expected to spend the cash they 
hope he soon will reap. Farm Journal has recently started 
some interesting experiments which may prove of real value 
to many industries and particularly to automobile dealers. 
Naturally, Farm Journal is attempting to prove that, while 
the farmer buys in urban centers, his interest in various 
products must be aroused through advertising which reaches 
him in his home. Under the Journal plan, housewives in 
several farm communities have been prevailed upon to keep 
day-to-day records of purchases and expenditures, listing 
what items are bought, where they are bought and for what 
member of the family they are purchased. 

These daily purchase records are revealing, in that they 
show clearly the marked changes that have come over farm 
life since electrification and motorization have come into 
vogue. Strangely enough, the wants of the farmer and his 
wife are not different from those of the city dweller, nor 
does he depend so much as he used to upon supplying his 
wants directly from his fields and flocks. No longer does 
the farmer look upon the rural mail carrier as a link be- 
tween himself and the outside world. He comes to town to 
buy and, when he does, it is your job to be sure that he 
knows where to find you. 








By GEORGE M. SLOCUM 


HOME AGAIN, We had to leave 
HOME AGAIN! an early call last 

Saturday for our 
cottage, shared with Tod Bates, to 
get away from the California 
Automobile Dealers 22nd Annual 
Golf Tournament, or we probably 
would have been shanghaied over 
the week-end. When you add the 
breath-taking beauty of blue skies 
and blue ocean, the cypress skirted 
seal-rocks and _ flower-covered 
mountains to the hospitality of 
these California folks, one would 
have to be less than human to 
stubbornly resist the temptation 
and depend upon his better judg- 
ment. So we “folded our tents like 
the Arabs and silently stole away” 
—otherwise we should probably 
still be in Del Monte! 


* * * 


It should be made a matter of 
national record that Ed Lowery, 
manager of the Van Etta Motor 
Car Co. took home to San Fran- 
cisco the State Automobile Dealers’ 
golf cup. When you win that 
against the field of contenders that 
appeared in this tournament it is 
“sumthin!” With an array of tro- 
phies that made Hotel Del Monte 
look like the first floor of a de- 
partment store and with $3,486 
hung up in the Calcutta pool, these 
boys go out and really play golf. 
Several all-time records were 
broken including the fact that the 
San Francisco Call-Bulletin printed 
the picture of the Commodore who 
conducts this column with Verne 
Webber and Les Vogel “awaiting 
their turn at the tee” and punned 
“they ‘auto’ be good!” Funnier only 
than a sailor on horseback is an 
oldish retired Commodore in golf 
togs. My friends who see it will 
get a smile. 

* ~ - 

Hurrying back the 350 miles to 
catch an evening train home from 
Los Angeles, we drove down the 
Center Valley of this amazing state. 
Through Salinas which is_ the 
“lettuce center of the world” and 
from whence, so I am told, more 
tons of highway truck freight are 
loaded annually than anywhere 
else in the world. To supply a na- 
tion with salads evidently con- 
sumes enough trucks, gas, oil and 
service to suggest that the lowly 
head-lettuce should be adopted as 
the national flower of our industry. 

* * * 


Once we had passed the black 
soil of the valleys we were into 
the land of sagebrush and cactus 
desert which stretches a hundred 
miles or more down the very cen- 
ter of the state. But as if nature 
had deliberately attempted to spoil 
a favorite child by over-indulgence, 
below the surface of this great 
waste she hid an apparently in- 
exhaustible supply of “liquid gold” 
and so far as the eye can reach 
appeared tens of thousands of oil 
derricks, nursing the life-blood of 
our industry from her bountiful 
breasts. 

* * co 

We bid adios to Los Angeles 
with a firm promise to return 
again. We realize that we had seen 
California in her finest new spring 


AUTOMOTIVE News welcomes 
this week the advent of John S. 
Knight, nationally known pub- 
lisher of the successful Miami 
Herald and the Akron Beacon- 
Journal as the new publisher of 
Detroit’s only morning news- 
paper, the Detroit Free Press. 

Long recognized has been the 
need, in this intensely indus- 
trialized community, for a po- 
litically independent morning 
newspaper, representative of 
America’s fourth city. 

It is undoubtedly true that we 
old Detroiters may have lost, 
through hard knocks and dis- 
couraging years, some of the 
enthusiasm and optimism which 
earned this city the title of 
“DETROIT —the Dynamic!” in 
the years which followed the 
turn of the century. 
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— You'd Be Safer in the Log 


In This Corner— 
‘Rotary Lateh Pioneer?’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


W rong? 

On page three of the Apr. 20 
issue of AvuTomMoTive News you 
carry an article in which you cite 
various improvements for which 
Plymouth has been praised. Among 
the various items you have in- 
cluded the pioneering of the rotary 
door latch. 

You’re wrong! Studebaker was 
out with the rotary latch at least 
a year ahead of Plymouth, and 
used it exclusively, I believe, for 
one year. 

Just a little mistake, and no 
harm done.—R. B. Moorhead. 





toggery and were told that later 
the mountains would be no longer 
green but brown. We replied that 
we would not always want to see 
a beautiful woman dressed in the 
same finery. We boarded the G. M.- 
diesel-driven, Union Pacific “City 
of Los Angeles” and soon became 
accustomed to the rapid “click- 
click - click - click” which at 100 
m.p.h., has replaced the old “click- 
ety-click, clickety-click, clickety- 
click” of the old choo-choo trains! 

—G. M.S. 


Detroit's Gaint 


It is good to see a virile young 
publisher, with an eye to the 
future, select this city as offer- 
ing the greatest potential op- 
portunity for the era of pros- 
perity we firmly believe lies 
just ahead for these United 
States. It is fortunate that in 
Detroit’s oldest newspaper he 
found a matured medium which, 
under the guidance of Edwin 
Stair, from 1906 until today, has 
stood unscathed and with em- 
blem untarnished for 109 years. 

We welcome our new publish- 
ing associate, not only to the 
fraternity but to the capitol of 
the world’s automotive industry, 
because we know his influence 
through a great independent 
morning newspaper can give a 
new impetus to the city we love! 

—GeE0. M. Siocum. 


| 








Who, Me? 
I have been following “Who, 
Me?” in AvuTomoTivE News and I 


predict it is going to be a “best 
seller” when it is published in 
book form. I look forward to get- 
ting an autographed copy—if I 
don’t have to pay too much for 
Chris Sinsabaugh’s famous signa- 
ture.—Harry A. Berk, Berk Agency, 
New York. 


Order 


Consider this an order for an 
autographed copy of “Who, Me?” 
when it is published in book form. 
It will be a hit. Chris Sinsabaugh 
is doing a fine job. 

By the way, reading about Chris’ 
residence in New Rochelle, N. Y., 
I lived on the New Rochelle-Pel- 
ham Manor line at the New York 
Athletic Club’s country house at 
Travers Island. I was then selling 
Cadillacs for Ing. Uppercu at the 
1881 Broadway store——M. J. Dur- 
yea, Longmeadow, Mass. 


MAY 

16-17—White Sulphur Springs, W. V. 
(Greenbrief). National Battery 
Manufacturers Assn. spring meet- 
ing. 

16-17—Houston. Texas Automotive 
Dealers Assn. annual meeting. 

18-25—Tulsa, Okla. International Pe- 
troleum Exposition and Congress. 

JUNE 

9-14—White Sulphur Springs, W. Va. 
SAE Summer meeting (Greenbrief 
Hotel). 

10-13 — St. Louis 
Automotive Engine 
Assn. annual convention, 

17-18—Caesar’s Head, 8S. C. South Caro- 
lina Automobile Dealers Assn. an- 
nual conclave. 

24-25—Syracuse, N. Y. (Onondaga Ho- 
tel). Empire State Automobile Mer- 
chants Assn. annual convention. 


OCTOBER 
12-19—New York (Grand Central Pai- 
ace). National Automobile Show. 
19-26—Pittsburgh (Hunt Armory). An- 
nual Automobile Show. 


(Jefferson Hotel). 


Rebuilders 


| 26-Nov. 3—Chicago (International Am- 


phitheatre). Chicago Automobile 
Show. 
DECEMBER 
9-14—Chicago (Navy Pier). Annual 


Automotive 


S¢ rvice Industries 
Show. a. 
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Commercial Vehicle Value 


Reaches New All-Time High 


Special to Automotive News 
WASHINGTON.—Automotive ex- 
ports from the United States dur- 
ing March reached a value of 
$31,158,805, a 24 percent increase 
over February and the largest 
volume for any month since 
January, 1938, the U. S. commerce 
department disclosed last week. 


The department said anticipated 
increase in the demand for trucks 
overseas and a steady purchase of 
miscellaneous products contributed 
to the large gain. Truck ship- 
ments abroad totaled 15,606 units, 
valued at $13,743,671, against 10,286 
units, valued at $8,967,086, in Feb- 
ruary. 

The March valuation is a peak 
for exports of commercial vehicles 
during any one month in the his- 
tory of the automotive industry. 
France was the chief consignee, 
followed in order by Finland, 
Egypt, Sweden and Norway. 

Exports of passenger cars in 
March were slightly higher than 
those of February. They consisted 
of 10,736 units, valued at $6,646,187, 





Sloan Is Honored 
As Hyatt Fetes 


Veteran Workers 


NEWARK, N. J.—Returning to 
the plant where 43 years ago he 
started his business career as a 
draftsman, Alfred P. Sloan jr., 
chairman of General Motors, last 
week attended a celebration hon- 
oring the employes who _ have 
worked for Hyatt Bearings division 
for more than 25 years. 


Sloan spent the afternoon tour- 
ing the plant and talking with 
men who were his fellow employes 
two or three decades ago. He was 
under the guidance of H. O. K. 
Meister, one of the 25-year men 
and present general manager of 
Hyatt division. 

The celebration culminated with 
a dinner at the Newark Athletic 
Club where Meister presented each 
of the 70 25-year employes with 
inscribed gold watch. Oldest 
employe in point of service was 
Jacob Cless, 63, who joined Hyatt 
in 1906. Tom Osborne, foreman of 
the toolroom, answered on behalf 
of the 25-year employes and pre- 
sented a testimonial scroll to Sloan, 
the first general manager of Hyatt. 


Immediately after graduating 
from Massachusetts Institute of 
Technology, where he completed 
the four-year course in three years, 
Sloan was employed by the Hyatt 


Roller Bearing Co. at Harrison, | 
N. J. His first job was helping | 


to perfect John Hyatt’s mechanism 


for making billiard balls. Some of | 


the patents are still in Sloan’s 


name. 


Pa. Truck Group Sets 


Statewide Safety Tour 
HARRISBURG, Pa. — (UTPS).- 
Pennsylvania Motor Truck Assn. 
has arranged for its highway safety 





tour tractor-trailer to make stops | 
in 60 cities and boroughs in the | 


State on a six weeks’ trip of 1,900 | 


miles, which starts May 6 in 
Harrisburg and ends June 12 at 
Conneaut Lake. 

The tour will have as its keynote 
greater courtesy and caution by 
all motor vehicle drivers and 
pedestrians alike as a means of 
reducing the high annual traffic 
death, injury and property damage 
toll,” it is pointed out by Howard 
D. Gibbs, president of the trucking 
group. 


McOwen Elected Head 
Of Worcester Association 
WORCESTER, Mass.-—William T. 

McOwen has been elected presi- 

dent of the Worcester Automotive 
ssn. 

Other officers: Ralph E. Hey- 
Wood, vice-president, and Richard 
V. Lowe, secretary-treasurer. Ex- 
ecutive committee: Lyle F. Harris, 
Chairman, Edward G. Fitzhenry, 
Maurice E. Tuller, Chester M. 
Stanley and Allan N. Davis. 


against February shipments of 
9,692 units, valued at $6,135,741. 
Canada was the leading purchaser, 
followed by Argentina, Union of 
South Africa, Brazil and Australia. 

Miscellaneous automotive exports 
in March were valued at $10,768,- 
947, against February’s $9,990,241. 
Shipments of replacement parts, 
motorcycles, garage equipment and 
internal - combustion marine 
engines were substantially higher. 
Accessory exports also improved 
somewhat. 


The March totals brought exports 
for the first quarter of this year up 
to $80,722,613, or 3 percent higher 
than in the corresponding period 
of last year. Passenger car ship- 
ments in the first quarters were 
31 percent below last year, trucks 
were up 46 percent and miscel- 








INDIANA’S GOVERNOR M. Clifford Townsend, right, congratulates J. R. 
Eggert, manager of Chrysler Corp.’s Evansville plant, on a record production 
of 300,000 Indiana-built cars. On hand from Detroit for the occasion were E. S. 
Chapman, Plymouth production vice-president, left, and J. E. Fields, vice- 
president of Chrysler Corp., right. 





Swingle Is Re-elected 


By Muskingum Dealers 
ZANESVILLE, O.—Ear! Swingle, 
of Swingle Motor Co., has been re- 


gum County Automobile Dealers 
Assn. The association also re- 
elected Royal Crawmer, of Craw- 
mer-Feldner Co., and Newell Har- 
vey, of C. N. Harvey, Inc., as vice- 


laneous products gained 9 percent.! elected president of the Muskin-' president and secretary-treasurer. 
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March Automotive Exports Highest Since Jan., 3 


Campbell Cites 
War Effects On 
Ford of Canada 


WINDSOR, Ont. — Wallace R. 
Campbell, president of Ford Motor 
Co. of Canada, told the annual 
meeting of the company’s share- 
holders last week that war’s effect 
upon business generally is un- 
predictable but “the war may be 
expected to have far-reaching in- 
fluence on operations.” 

He said the company’s sales in 
1939 totaled $43,734,289 or 6.6 per- 
cent less than in 1938, but that 


there was a marked improvement 
in the last quarter of 1939. 


A net profit of $3,012,570 was 
reported for 1939, equal to $1.81 
per share, compared with $1.96 
per share in 1938. 

Campbell said the company pro- 
duced 60,015 automobiles in 1939, 


or 39.3 percent of the total Cana- 


dian production. 
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Special to Automotive News 
NEW YORK.—Domestic business 
considerations are finding virtually 
no reflection in Wall Street these 
days, at least insofar as the move- 
ment of securities is concerned. 
As welcome as was the state- 
ment by Chairman Alfred P. 
Sloan jr., of General Motors, that 
he believed the downward turn in 
general business activity had about 
run its course, it had little effect 
on prices of automotive shares. 
Although the automotive 


Chrysler Profit 
Breaks Record 


In First Quarter 


NEW YORK. Chrysler Corp. 
Thursday reported for March quar- 
ter net profit of $15,742,388, equal 
after charges and federal income 
tax to $3.62 a share. This was the 
largest net profit ever reported by 
the company in the first quarter 
and compared with $11,638,290 or 
$2.67 a share in the comparable 
1939 quarter. 

Directors declared a dividend of 
$1.25 a share on the common stock, 
payable June 12 to holders of rec- 
ord May 15. A similar payment 
was made in March, this year. 

K. T. Keller, president, reported 
that in addition to record earnings 
in the first quarter, the corpora- 
tion exceeded all previous volume 
of sales for that period. 

“Automobile business is continu- 
ing at a high level of activity,” 
he said, “although the usual sea- 
sonal recession from the spring 
peak normally is to be expected 
shortly.” 

He said Chrysler Corp. had re- 
ceived from the war department 
diversified “educational” orders for 
ordnance such as bomb fuses, shells 
and cartridge cases and a special 
department for handling this char- 
acter of business has been organ- 
ized. 

In addition to ordnance, a very 
“substantial” military truck busi- 
ness has been developed, he said, 
and some 7,000 vehicles made by 
the corporation are now taking 
part in Army maneuvers in the 
South. 


in- 
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SWEEPS ON NICKEL STEELS 


Nickel alloy steels play an im- 
portant role in keeping our streets 
and roads clean. The economy of 
modern power cleaning methods is 


machinery manufactured by the 
Austin- Western Road Machinery 
Company, Aurora, Illinois. The 
Patrol Sweeper is a compact ma- 
chine which dumps its load at in- 
tervals while the Motor Pickup 
Sweeper includes an elevator and 
large hopper for carrying away 
dust and debris. Based upon many 
years of experience in this field, 
Austin - Western invariably speci- 
fies Nickel steels to assure trouble- 
free performance and low main- 
tenance costs. For example, trans- 
mission gears are made of 5% 
Nickel steel. The main shaft which 
drives the broom, and the driven 
shaft, both are of SAE 3140 Nickel- 
chromium steel, oil-quenched and 
tempered. The idler shaft in auxili- 
ary transmission is of Nickel- 
molybdenum steel, case - hardened 
on one end. Other suitable types of 
Nickel alloy steels are employed 
for major parts of the entire line 
of road building 
machinery also 
made by this or- 
ganization. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York. N.Y. 





Foreign Situation 


Domestic Politics Becloud 
Forecasts for Last Half 





STOCK PRICE AVERAGES 


Previous Latest Year 

Week Week Change Ago 

24 motors ........... 37.24 37.00 —0.24 26.60 
10 car-truck co.’s ... 39.62 389.32 —0.30 27.93 
10 parts-access. ..... 29.09 29.00 —0.09 19.68 
4tire-rubbers ...... 23.07 23.00 0.07 20.60 





dustry thus far in 1940 has staged 
one of its characteristic perform- 
ances of going forward in the face 
of a decline in general business, 
there is every reason to believe its 
progress will be no less impressive 
when the picture of business as a 
whole reverses itself. In other 
words, the automotive industry 
continues to lead upward move- 
ments and to show the strongest 
resistance to declines. 


There is every indication that 
the industry’s second quarter earn- 
ings will be favorable and that the 
decline in the mid-summer months 
will be no more than to be expected 
on a seasonal basis. What the new 
model year next fall will bring is 
something there is not much guess- 
ing about. 


Just as the foreign situation 
seems to be the dominating in- 
fluence at present, the domestic 
political situation is coloring all 
forecasts for the second half of the 
year. 


Studebaker’s Net 
Zooms in Quarter; 


Sales Set Record 


SOUTH BEND .—Studebaker 
Corp. reports consolidated net 
profit of $511,503 for the quarter 
ended Mar. 31, 1940, compared with 
$56,914 earned in the same period 
last year. First quarter profit this 
year equalled 23 cents per share 
of common = stock outstanding 
against two cents a share for the 
1939 period. 


Net sales for the first quarter 
totaled $20,497,466, the largest for 
the period since 1929 and an in- 
crease of 36 percent over sales 
of $15,095,249 in the corresponding 
1939 quarter. 


“Unit sales of Studebaker cars 
and trucks to consumers in the 
United States during the first 
quarter of the year were the 
largest for the period on record,” 
Paul G. Hoffman, president, said. 
Domestic retail deliveries during 
the last three months amounted 
to 22,389 against 11,969 in the same 
quarter last year. Total factory 
sales during those months of 29,367 
compared with 19,746 passenger 
cars and trucks sold in the 1939 
period. 


Allis Signs CIO Pact 


WEST ALLIS, Wis.—CIO local of 
UAW at the Allis-Chalmers Mfg. Co. 
last week ratified terms of a labor 


symbolized by new street sweeping | contract affecting about 6,000 produc- 


tion workers. According to Harold 
Christoffel, president of the local, the 
new contract provides for an addi- 
tional day’s vacation for all employes, 
up to a maximum of two weeks, with 
vacation pay to be computed on the 


basis of earnings in the highest 
quarter of the preceding year; the 
setting aside by the company of 


$50,000 for the adjustment of wages 
in the lower brackets; the setting up 
of machinery for negotiation of wages 
in other brackets; no deduction from 


wages for spoiled production of scrap, 
and leave of absence for workers in 
the event of war service for the United 
States. 
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At Olds’ Conferences .. . 
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Again Affecting Motor Shares 





OLDSMOBILE is holding a series of roundtable meetings with dealers. This 


meeting 
England states. 
Danford; C. L 
Rutherford; D. E. 
Walker. 


Left to right, R. 


in the Boston zone was eee ine, dealers from throughout the New 
. Gilmer, ° 
- McCuen, general manager of Oldsmobile; Peter Salvi; R. 
Ralston, Oldsmobile’s general sales manager, and W. J. 


Boston zone manager; . 
L. 





OLDSMOBILE DEALERS in the Philadelphia zone attended a roundtable 


conference conducted by factory executives on May 


right, back row, Wm. 
Saunders. Front row, P. R. 


Luke, Nelson Ingrams, Wm. Selmi, A. 


1. Photo shows, left to 
Hoyler, Edw. 


Webber, John Ingrams, D. E. Ralston, Oidsmobile’s 


general sales manager; Earl Stoyers and Scott Smith. 





ANOTHER OLDSMOBILE roundtable conference took place in New York. 
Left to right, M. Markowitz, Herman Ruge, F. Q. Murphy, Oldsmobile Eastern 


regional manager; C. 
B. F. Whitbeck and J. R. Holsey. 


L. McCuen, general manager of Oldsmobile; Pat Flood, 


Olds Launches Roundtable 
Parleys with Its Dealers 


LANSING. — Oldsmobile factory 
executives and dealers are holding 
a series of roundtable meetings to 
discuss mutual interests, according 
to D. E. Ralston, general sales 
manager of Oldsmobile. 


First of the several conferences 
took place in the Atlantic region 
last Monday. C. L. McCuen, Olds- 
mobile’s general manager, J. J. 
Dobbs, general service manager, 
and other factory executives were 
present. 

Meetings were also held in Bos- 
ton, New York, Philadelphia and 
Washington. Similar programs in 
other zone cities will follow the 
eastern conferences. 

“Purpose of these informal con- 
ferences is to familiarize and dis- 
cuss with Oldsmobile*dealers sales 
and service programs for the 





Heads Salesmen 


ST. LOUIS.—William Elson has been 
elected president of the newly-organ- 
ized St. Louis Automobile Salesmen’s 
Union, an AFL affiliate. Other officers 
are Robert Williams, vice-president; 
Benjamin Black, recording secretary; 
Charles Bowser, financial secretary; 
Clifford Carver, Paul Williams and 
Theodore Kneipman, trustees. A com- 
mittee has been appointed to draw up 
a contract for submission to the auto- 


mobile dealers of this city. 








NEW JOB-RATED two-ton cab-over-engine truck model just announced by 
Dodge as a companion to the 144-ton truck of the same type. 








|and water distributing tube, 


spring and summer months,” said 
Ralston, “as well as to enable the 
company management to secure 
dealer reactions on policies already 
in effect. Oldsmobile maintains a 
close contact with its dealer body 
by means of these roundtable 
meetings which are to be held at 
regular intervals throughout the 
United States.” 


Dodge Offering 


New Two- Ton 


Cab-Over-Engine 


DETROIT. — Introduction of a 
new two-ton cab - over - engine 
model, as an addition to its exten- 
sive line of job-rated trucks, is 
announced by Dodge. 

The new truck has a large, well- 
ventilated and insulated cab. The 
level floor is devoid of “humps.” 
Carefully designed step arrange- 
ment and full-width doors are 
other features. Gearshift lever is 
located in standard or “normal” 
position. 

The new streamlined two-ton is 
a companion to the Dodge job- 
rated 1%-ton cab - over - engine 
truck. Its L-head Dodge truck 
engine, with 241.5 cubic inches 
piston displacement and a 6.5 to 1 
compression ratio, develops 99 


horsepower at 3,000 r.p.m. and a} 


maximum of 188 foot pounds 
torque at 1200 r.p.m. 

Included are 
inserts, full-length 
five- 
rear 
equal- 


transmission, hypoid 
and _ booster-actuated 


speed 
axle 


| pressure hydraulic brakes. Offered 


in three wheelbase lengths, 105, 129 
and 159 inches, the new two-ton 


| cab-over-engine truck has a maxi- 
|mum gross weight rating of 15,000 
| pounds 


in conventional use and 
25,000 pounds when operated as a 
tractor-trailer unit. 


Pete Wembhoff's Fourth Dimension 
offers news of automotive 


exhaust valve seat | 
water jackets | 





| GM’s Earnings 


In First Quarter 
Best Since 1928 


NEW YORK.—Best first quarter 
earnings since 1928 were reported 
last week by Alfred P. Sloan jr., 
chairman of General Motors Corp., 
in an optimistic business review to 
stockholders. 

He said that the present down- 
ward course in business appears 
to be losing its force, indicating, 
perhaps, the end of this particular 
movement. 

Earnings for the first quarter 
totaled $67,028,461 which, after pre- 
ferred dividends, equaled $1.50 per 
common share, compared with $53,- 
177,928 or $1.18 per share in the 
first quarter of 1939. In the 1928 
quarter $1.54 per share was earned 
on the common stock. 

The income reported included 
company’s equity in the earnings of 
subsidiary companies not consoli- 
dated, but did not include profits of 
$2,819,173 which could not be trans- 
ferred from abroad because of for- 
eign exchange restrictions. Earn- 
ings of Adam Opel, Ag., German 
subsidiary, were also eliminated. 

Sloan reported overseas sales 
showed a 21.9 percent reduction 
from 1939, with the rate of 
reduction increasing progressively 
throughout the quarter. “Sales of 
trucks increased substantially com- 
pared with the corresponding pe- 
riod a year ago—a reflection of war 
necessity,” Sloan said. 

Payrolls totaled $114,578,562 for 
the quarter, compared with $97,- 
789,568 in the March quarter of 
1939, an increase of 17.2 percent, 
while the average number of 
employes rose to 247,678, compared 
with 236,160 a year ago, a gain of 
4.9 percent. 

Net working capital amounted to 
$488,498,303 on Mar. 31, 1940, com- 
pared with $434,172,831 at the year 
end, and $277,719,593 on Mar. 31, 
1939. The sharp gain in working 
capital represented mainly undis- 
bursed earnings, Sloan said. 

As previously reported, total sales 
to dealers including overseas ship- 
ments during the quarter amounted 
to 549,182 cars and trucks, a gain 
of 27.4 percent over last year. 
Domestic sales were 506,449 cars 
and trucks against 375,597 a year 
ago, and retail sales by dealers to 
consumers amounted to 419,308 cars 
and trucks against 314,178 last 
year. 


Packard Reports 
Profit of $38,409 


DETROIT.—Packard Motor Car 
Co. reports for the quarter ended 
Mar. 31 net profit of $38,409, equal 
to less than one cent a share on 
15,000,000 shares, versus $230,329 or 
one cent a share in the March 
quarter of 1939. 


Yellow Truck Earnings 


Rise in First Quarter 
PONTIAC. — Irving B. Babcock, 
president, Yellow Truck & Coach 
Mfg. Co., announces net sales for 
the quarter ended Mar. 31 were 
$17,907,250. Consolidated net profit 
for the first quarter of 1940 
amounted to $1,023,751, after de- 
ducting provision for depreciation 
of $224,151 for plants and equip- 
ment and provision for federal in- 
come taxes of $230,000. 

This compares with net sales of 
$13,127,549 and a net profit of 
$388,779 for the quarter ended 
Mar. 31, 1939.” 


Open New Laboratories 


PORT HURON, Mich. Acheson 
Colloids Corp. announces that, effective 


May 1, Raymond Szymanowitz, tech- 
nical director, and his staff, will be 
located at 1019 Broad Street, Newark, 
N. J., new research laboratories for 
this company. 





|'SALESMANAGER ... 


Here is a real opportunity for the 
right man. 

We want a man _ thoroughly capable 
of organizing and managing a sales 
force in Metropolitan market. While 
not necessary, We prefer man who 
jhas had General Motors Holding 
experience. 


advertising. ' 


In writing, state in detail, qualifica- 
tions, experience and age. 
ADDRESS BOX 211 
AUTOMOTIVE, NEWS—DETROIT 
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K.C. Dealers Renew Efforts to Halt Out-of-City Buying 





Y 


‘i Olds’ Customers 


3 


Special to Automotive News souri are tax free, but articles LANSING. — More buyers this Hi 
ter KANSAS CITY.—Kansas City car | amounting to $20 or more bought year have elected to take delivery a 
ted dealers have awakened to the fact |in Missouri are taxed upon enter- of their new Oldsmobile at the ty 
jr., that a considerable amount of |ing Kansas. This has aroused con- company’s customer driveaway i 
rp., pusiness is being lost to out-of-city | siderable agitation. building here, than in any similar f 
to and out-of-state concerns. While} A bill was presented in the last period of any year on record, ac- 
| this loss is about the same as in| Missouri legislature, in an attempt cording to D. E. Ralston, Olds ii 
vn- | past years, the dealers are making |to equalize the situation for the general sales manager. ¢ 
ars | a greater effort to retain the busi-| Missouri dealer, but the bill was “Normally June is the biggest if 
ng, | ness which they feel rightfully |smothered in the last days of the month for factory deliveries be- — 
lar belongs in Kansas City. session. Then a group of Kansas} san FRANCISCO motor car dealers extended a cordial welcome to George | cause of vacation periods and ideal a 
The secretary na the ay = City (Mo.) dealers, independent of Stocam, ublisher of ‘ee mews. i Bowe A —— Fn weather “a a ~~ 
iati i ing eac ealer iati cture shows Slocum being welcome y ’ “ , uyers et 
re- | g recapitulation twice a month of | ordinance, passed by the city coun- [Asem Prattdent, Whe ie Northern California Hudson Qietibutas, Thove in Ereu?| o¢ “1949 Oldsmobiles have already | 
per the out-of-city car registrations |¢j] requiring a $20 fee before out-|for Pacific Nash Motor Co., standing next to Stater; Slocum; Fred Pabst,|taken delivery of their new cars a 
53,- and where the units were pur- city purchasers be issued a city | manager for Don Lee, Cadillac and LaSalle distributor for California; Billy here at Lansing, and indications 
thi d : . : b Hughson, country’s oldest Ford dealer; Tod Bates, manager, San Francisco f the coming summer point to ; 
928 | on 1938 more than 14 percent or amie eee fh ro pos Sue ee one of the biggest touring ‘years in i 
| ’ ‘ ealer. 
ned =| 1,587 "ae fg ype ie out /is now pending in the courts. history,” he added. . nin i‘ 
| of the city; in a : license| Oldsmobile records show tha 
Jed | 11 percent or 1,546 units. So far, |) a coma "acweaas “as N.B. Ups License Fee registration tees for br vate motor ve- buyers on the Pacific coast account | 
sof | 1940 seems to be keeping pace tain oo ths ller ¢ MONTREAL. — Public Works  Min-|hicles in New Brunswick. This marks|¢or more than 65 percent of the } 
li- ith past years. These figures do |02!me@ in the smalier towns, lister W. S. Anderson, of New Bruns-|the total registration fee for pleasure deli 7 & Ge on ‘ 
, if pie eatuiis cars sold by Kansas where no “packs” exist. wick, has announced an increase of 25/ cars 85 cents per hundredweight. cars delivered a e factory. 
sof | no i 
ns- | City (Kans.) dealers who are : 
or- | members of the dealer association. t 
rn- | In 1938, the loss to Chevrolet | 
1an | dealers was 417, to Ford 324 
, | and Plymouth 246; in 1939, Chevro- "| 
les | let dealers lost 321, Ford dealers i 
ion | lost 342 and Plymouth 337. Dealers i| 
of of higher-priced cars lost a propor- i 
rely tionate share. . 
of In some cases a friend or rela- 
ym- tive influenced the sale. In others, | 
pe- | a saving of the 2 percent users tax i 
var caused a buyer to invest with a 
Kansas dealer. Articles purchased i 
for in Kansas and delivered in Mis- i 
97,- en eee Pe ee ee a) 
’ ° f] 
| Wittbold Sets Up H 
of eye . i] 
=| eae THE NATION’S LEADING TRUCK BUYERS ARE 
of e fF} 
et Built ‘Futurama’ i 
‘im. | DETROIT.—George Wittbold, 
ear | Who gave up a $300,000-a-year re- 
31, tail flower trade in Chicago last 
ing spring to con- 
lis- struct the Gen- 
eral Motors “Fu- 
ules | turama” at the 5 
ip- | New York World’s FT D FA 
ted | Fair, is going 
ain | into the exhibit 
ar. business himself. 
ars | “Exhibit en gi- 
i neering” is the 
"to | way Wittbold 1940 REGISTRATIONS 
ars | describes it in his ARnooy 
last | announcement. 
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Loss in Sales Averaging 
Over 10 Percent Each Year 





George Wittbold His headquarters 
will be in Detroit. 

Although he had spent much of 
his life in his family’s florist busi- 
ness, Wittbold’s interest was cap- 
tivated by the construction of 








CHEVROLET 47,343 
2nd TRUCK 39,409 


Set Record For 
Factory Delivery 


var miniature displays. For years he 
eae had been staging the GM motor 3rd TRUCK 13,143 
ua i ’ ‘~ ° 
on hatorta me cece ge el VERYBODY 4th TRUCK 12.701 won Che year-atter- 
or f ° 
rch | Masterworts of diovan bulding knows that al sna ee anpellanip titi 
inn Gan acl tie te tates Latest official registrations compiled by 7 
charge _of building the “Highways truck buyers are R. L. Polk & Co. (1%-ton trucks and less), is the value leader- 
an orizons” futurama, whic - 4 
er | Norman Bel Geddes designed, Witt- keen judges of value. January, February, and 47 states for March. ship that Chevrolet 
ck, | — sold his flourishing flower _—____—_ 
h | busi in Chi- ; 
| cago and embarked “upon ‘one of Everybody knows CHEVROLET DEALERS ARE NOW WINNING TRUCK SALES builds into every 
ere | the most difficult tasks of his life shat tenake “au LEADERSHIP FOR THE om ws IN THE LAST EIGHT truck that leaves its 
940 : . , . 
oa “mamgaion Sot — bought on a basis of factories. 
ion ins ‘Price’ Decision +7: . . . 
iP" | TOLEDO, O.—Another court. vie- fact—the ability to do a job best at In the truck sales field, as in all others, 
| tory for the Champion Spark Plug 7 P = 
at | Cx in its efforts to eainaes teen lowest cost. the best proof of merit is continued 
Stability under state fair trade acts, - ° . 
p. was reported last week. That’s why the news that truck buyers success. Chevrolet is proud indeed to have 
ccording to M. C. Dewitt, vice- ° 
president of the company, the Com- are choosing more Chevrolets than an earn al 
mon ‘Eicas, Coast of Norwale 0. : “< . any ed once again the endorsement of 
son has just made permanent an in- i ; . : 
ie fimetion. restraining “the. sale of other truck is big news to everyone who truck buyers throughout the nation, and 
i ampion spark plugs below mini- ; . 
8 BR yg op Ade either buys or sells trucks. Chevrolet pledges to those buyers—and to its dealers 


for 


Fitz & Snyder, a concern retailing 
Champion plugs, against the Maxie 
Oil & Fuel Co. and others. 


Sets Up Laboratory 











dealers hold the lead in truck sales again 
in 1940—for the sixth time in the last 


—that the high standards of quality 


and value which have won leadership 


wNEW YORK.—Paving the way for| eight years—and the only possible reason for Chevrolet shall always be maintained 
ible tai espread introduction of paper con- ? , 
ales dustre for use by the petroleum in- 
i . in > tail distributi f 
ond automotive oil, Pp i sheaieae “ong CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 
ling ‘Stablished here at 118 E. 28th Street 

pS Reed Container Sales Corp. for 
ica toate gon at ant research it has “TH B E PR F ER 

stered in this fleld. E ST OOF OF MERIT IS CONTINUED SUCCESS” 
s aa a fresh automotive viewpoint, 
I ad George M. Slocum’s ‘‘A Word in 


Edgewise. 
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Richberg 


Decries Cutthroat 


Methods in Talk 


AtCATA Meeting 


(Continued from Page 3) 


again by the supreme court in con- 


struing the anti-trust law. 


“It cannot be soundly argued 
that a manufacturer can 


vious over-allowances, 


the approximate values of used 
cars. 

“There is no illegality in ex- 
changing and publishing statistical 
information showing the market 
values of used cars. There would 
certainly be nothing illegal in 
setting up impartial appraisal 
bureaus, operating if you please 
under the close scrutiny of public 
officials, for the purpose of making 
regular public reports upon the 
values of used cars of average 
good condition. 

“There is nothing unreasonable 
in establishing a rule that an over- 
allowance of a certain percent is 
prima facie evidence of a _ dis- 
criminatory rebate which is unfair 
to other customers and unfair to 
competitors, and that a_ similar 
under-allowance is prima _ facie 
evidence of unfairness to custom- 
ers. 

“Of course, there is a muddle- 
minded opposition to all efforts to 
stabilize prices and to get rid of 
demoralized market conditions — 
the opposition of persons who 
think that competition is not free 
unless it has the wild freedom of 
oriental bargaining.” 

A lively discussion from the 
floor followed the address. The 
arguments revolved particularly 
about such subjects as protected 
territory, limitation of the number 
of dealers, price maintenance, fac- 
tory allotments, and used car trad- 
ing. 

Richberg was introduced by 
Lynn S. Snow, president of the 
CATA and a member of the NADA 
policy and planning committee. 
Four other officials of NADA had 
places at the head table, including 
L. C. Cargile, of Texarkana, Ark., 
senior vice-president; Herman 
Goodin, policy and planning com- 
mittee chairman; Harry Sommers 
of Atlanta, member of that group 
as well as of the executive com- 
mittee, and Charles W. Bishop, 
general counsel. 

Officials present from other as- 
sociations were: Frank J. Kuhl, 
president, Wisconsin Automotive 
Trades Assn.; Louis Milan, general 
manager, of Wisconsin Automotive 
Trades Assn.; J. B. Swanson, presi- 
dent, and Herman Schaeffer, sec- 
retary-manager, of Automobile 
Dealers Assn. of Indiana; A. G. 
Miller, vice-president, and C. W. 
Coons, manager, of Illinois Auto- 
motive Trade Assn.; Palmer E. 
Hanson, general manager of Mil- 
waukee Automotive Trades, Inc., 
and, as a special guest, John J. 
Nash, head of the Illinois state 
automobile department. 

In addition to the dealer and 
distributor groups, the meeting 
was attended by factory officials 
of the Chicago area and a number 
of sales and finance men. 


Miss. Rules Truckers 
Liable for Entire Weight 


JACKSON, Miss.—The state su- 
preme court has ruled that ove:- 
loading of a truck beyond the limit 
of a temporary permit leaves the 
operator liable for payment of the 
maximum annual privilege tax for 
the entire weight. 

The court made its decision in 
denying the appeal of the Alabama 
Highway Express Co. from a de- 
cree ordering payment of a $792 
license, plus 25 percent penalties. 


Ingram Is Honored 


CAMDEN, N. J.—John S. Ingram, 
head of Ingram Motor Sales here, 
was given a testimonial dinner re- 
cently by the Camden Auto Trades 
Assn. Entering the automobile busi- 
ness 31 years ago in Atlantic City, 


Ingram transferred his interest to this 
city in 1927 and has since been active 
in association affairs and now heads 
its board of governors. Art Roache, 
association president, was toastmaster 
at the dinner, held at Old Tavern 
Inn, Berlin, and attended by nearly 
100 persons. 








































stop 
price-cutting by cash rebates, but 
cannot stop price-cutting by ob- 
and there 
are ample means of establishing 
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rolet Co., Chicago; Frank Hines, 
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Chevrolet Dealers Discuss Policies . . . 





REPRESENTATIVES of Chevrolet’ i 
members of the Gantent Goin — 4 Seater Doty. met in Detroit last week to discuss dealer policies and programs with 
vezen, ae $e Cheyenne, 

rontier Motor Sales, +» Lock ° 
Portland, Me.; Rice Fowler, Fowler Chevrolet Sales, C cote 


is the National Dealer Planning Committee, whose members are, lef 
res T. W. Davis, Davis-Dabney Chevrolet Co., Sdeemn, 
° ¥., chairman; S. E. Gemmer, Forest City Motor Co., 


Charlotte, Mich. Rear, left to right, J. D. Levin, Drexel Chey. 


Capitol Chevrolet Co., Salt Lake City; L. L. Davis, University Chevrol . i * 
Hayman Radcliff Motor Co., Doylestown, Pa. . on 


he 


MEMBERS of Chevrolet’s National Dealer Used Car Committee who attended Detroit conference last week were 
‘kf. & 


left to right, front, F. P. H 


Co., Fargo, N. D.; C. 
son Chevrolet, Inc., Morrisville, Pa. 


tura Motor Co., Ventura, Calif., and J. E. 


Gov. Lehman 


Charging Toll on N.Y. Road 


Special to Automotive News 


ALBANY, N. Y.—Denouncing the 
imposition of tolls on roads and 
parkways as an unsound practice, 
from both a state and national 
viewpoint, Gov. Herbert H. Lehman 
has vetoed a bill which would 
have permitted Westchester county 
to charge a toll on the Hutchinson 
River and Saw Mill River Park- 
ways, through establishment of a 
Westchester Parkway Authority, 
and a toll zone through which vir- 
tually all traffic would pass. 


Introduction of the bill in the 
recent legislative session here by 
Senator P. Williamson, 
Scarsdale Republican, followed 
court invalidation of an attempt 
by Westchester to levy tolls on 
the Hutchinson River Parkway by 
local law. 

“In my opinion it is an unsound 
practice to impose tolls on roads 
and parkways,’ Gov. Lehman de- 
clared in his veto message. “There 
is a substantial distinction between 
that and imposing a toll for a new 
bridge or tunnel. 

“Were I to sign this bill, I feel 
that it would create a precedent 
which would open up the way to 
the passage of legislation author- 
izing the imposition of tolls on 
highways and parkways through- 
out the state. 

“We cannot afford to overlook 
the long-range disastrous results 
of charging tolls on our roads. 
Both from a state and national 
point of view, we cannot afford 
the retrogress to conditions pre- 
vailing in this country a century 
ago. 

“The public roads administration 
of the federal government has 


writtea me as follows about this 
bill: 

“‘The public roads administra- 
tion of the federal government 


must object to this bill because 


of the fact that over $2,000,000 of 


federal aid highway funds have 


allam, Northern New York Motors, Inc., Malone, ° 
Evansville, Ind.; R. N. Lineweaver, Community Motor Co., Staunton, Va., chairman; 
A. Newport, a's Chevrolet Co., Hominy, Okla. Rear, ie 


; - Drachman, City Chevrolet, 
J. A. Fleck, Fleck Chevrolet-Buick 
ny ft to right, Harry Simpson, Simp- 
F. Weissenberger, Inc., Toledo, O.; F. T. Bradford, Ven- 
Johnson, Johnson Chevrolet Co., Temple, Tex. 


Vetoes Bill 


. Weissenberger, C. 





feel that this bill should not be 
approved.’ 


“During this session of the legis- 
lature, I recommended an amend- 
ment to the constitution which 
would permit the state to use for 
highways and parkways the sum 
of $60,000,000 previously authorized 
by the people for grade-crossing 
elimination projects. 


“This sum, I pointed out to the 
legislature, could be more _ bene- 
ficially used for highways and 
parkways. My recommendation 
was adopted by the legislature at 
this session. If the next session 
likewise passes the constitutional 
amendment, and the people ap- 
prove it at the general election 
of 1941, this money will become 
available to the state for highways 
and parkways.” 

Gov. Lehman’s veto of the toll 
bill was hailed as a “signal victory 
for motorists” by the Automobile 
Club of New York, which had 
brought court actions resulting in 
the voiding of Westchester’s previ- 
ous attempt to collect tolls. 


under the provisions of the Federal 
Highway Act of 1921 which pro- 
vided in Section 9 that all high- 
ways constructed or reconstructed 
under this act shall be free from 
tolls of all kinds. 

“*‘The Saw Mill River Parkway 
and the Hutchinson River Parkway 
were made a part of the federal- 
aid highway system of New York 
upon specific request of the New 
York state highway department 
and the toll-free provisions were 
well known to the state highway 
officials when this request was 
made for federal aid highway 
funds. 

“*We feel it would be a direct 
violation of the state’s agreement 
with the government if authority 
is now given by the state for 
making these federal aid routes 
toll roads. The public roads admin- 
istration, therefore, hopes you will 
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DEALERS THROUGHOUT THE WORLD MAKE MONEY WITH 


SHERIFF MOTOR COMPANY, 


i Savs: “We have been selling 
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trucks for twelve years v 
pie rs peor they are ‘built to fit the job.’ sence 
pone like Federal’s products, helps to make 
repu . 


franchise profitable.” 








SOME DESIRABLE TERRITORIES ARE NOW OPEN 
Write for Franchise Details 
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One of the Oldest and Most Soundly Financed 
Companies in the Truck Industry 
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On Congres 


special to Automotive News 
WASHINGTON Interstate 
mmerce Commission soon will 
begin & series of hearings designed 
to help it determine whether fed- 
eral regulation of sizes and weights 
of motor vehicles is desirable or 
necessary, with a view to making 
appropriate recommendations to 
Congress. In advance of such hear- 
ings, ICC has no opinion as to 
whether the Motor Carrier Act 
ee  —————— 


Florida Starts 
Drive to Outlaw 


Road Diversion 


ST. PETERSBURG, Fla.—A new 
drive to outlaw diversion of high- 
way funds gained further ground 
last week with endorsement by the 
Pinellas County Oil Men’s Assn. 


Sponsored by the Florida Petrol- 
eum Industries committee, the 
move is embraced in a six-point 
program which has already been 
approved by other county units 
throughout the state. It also calls 


for: 

A one-cent reduction in the} 
sevent-cent gasoline tax, repeal of | 
the federal tax on gasoline and 
lubricating oils, and legislation to | 
prohibit cities from levying gaso- 
line taxes. 

The drive will culminate later 
this year in the preparation of a 
constitutional amendment to be 
submitted to the state legislature 
during the 1941 session beginning | 
in April. 

Florida’s gasoline tax brought in 
$22,801,000 in 1938, in addition to 
other automotive revenue, yet less | 
than $10,000,000 was used in the 
construction and repair of roads. | 

equal amount went to retire 
county bonds for highways, while 
about 38 percent was diverted for | 
general governmental purposes. 


Stocks of Tires 
In Dealer Hands 


Show Increase 


Co 





WASHINGTON. — Stocks of tire 
distributors in the United States 
on Apr. 1 totaled 7,549,000 automo- 
bile casings and 6,853,000 inner 
tubes, the U. S. commerce depart- 
ment estimated last week following 
its regular quarterly survey. 


Stocks of casings were 539,000 | 
higher than on Jan. 1 and 732,000 
above those of Apr. 1, 1939. The 
first quarter increase was greater 
than during the corresponding pe- 
tiod of last year. 

The department says stocks are 
larger now than in April, 1939, 
for dealers, oil companies and | 
other distributors. The trend is 
not uniform, however, oil com- | 
panies during the first quarter | 
showing a stock reduction of 12.3 | 
Percent, small dealers a reduction | 
of 5.1 percent, medium-sized deal- | 
ers a negligible increase, manufac- | 
turers’ stores an increase of 8.7) 
Percent, large dealers an increase 
of 19 percent and other mail order 
or chain store distributors an in- 
Crease of 37 percent. 
Gitinent. CC 
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~ pill Determine Course 


| 


SI tion 
ional Action 
should be amended in this respect. | 

The subject was brought to the | 
fore by the U. S. supreme court’s | 
recent decision upholding validity | 
of the Pennsylvania automobile | 
convoy act, which prohibits trans- 
port of new automobiles by the 
so-called car-over-cab method, in 
which one of the transported ve- 
hicles projects over the head of 
the truck driver. The high court 
held that the only problem of sizes 
and weights of highway vehicles, 
over which the ICC has no juris- 
diction, was involved. 


The commission long has recog- 
nized that it has no authority 
over sizes and weights under the 
Motor Carrier Act as now written, 
but it has considered the car-over- 
cab question one of safety rather 
than sizes and weights, and the 
ICC does have broad power to 
regulate highway carriers in the 
field of safety. 

ICC officials are disappointed in 
the supreme court opinion being 
based on size and weight consid- 
erations. But they contend the 
Pennsylvania statute represents an 
“isolated and unique situation” and 
therefore is unlikely to produce 
similar tests elsewhere. However, 
to clarify matters they want to 
determine whether there should be 
ICC regulation of sizes and weights 
and will attempt to gather the 
soundest opinions for and against 
at the impending hearings. 


Ford 


(Continued from Page 1) 


floor of the Palace for a group dis- 
play of Ford, Mercury and Lin- 
coln-Zephyr cars. In addition, the 
application has asked for space for 
a separate showing of Ford trucks 


|and commercial cars elsewhere in | 


the building. 


As a result, Ford will not conduct | 


its former display of cars in the 
However, the Ford 
branch in New York City 
exhibit models during the show. 
“We are glad to co-operate with 
the automobile industry in this 
showing at the Grand Central 


Palace as a matter of convenience 
to the public in enabling it to see 
the products of the entire industry 
under one roof,” said Edsel Ford, 
president of the company. 


Pontiac Indian Heads 


Outnumber Aborigines 
PONTIAC.—By the time June 
rolls around Pontiac will have 





will | 
| year 


| derings,” Newman said. 





more than twice as many In- 
dian heads on the highways as 
there were Indians in America 
when Columbus arrived. Pontiac 
assembly lines are expected to 
pass the 2,000,000-car production 
mark next month—each Pontiac 
bearing the Indian head trade- 
mark. 

United States Bureau of In- 
dian Affairs estimates there 
were 846,000 aborigines in Amer- 
ica in 1492. 

Pontiac’s trademark, stream- 
lined now and moulded in 
plastic, was designed in 1926 
when the first Pontiac car was 
produced. 
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SOUTH AMERICAN Indianapolis contender, Paul Raganti, left, is shown 


Aires to start practice for 


ie coration Day classic. Raganti, who is rated the most popular racing 
ver in Argentina, is a Hudson salesman for Buxton Ltda., Hudson distribu- 
oan for that country. With him here are Herbert Hawke, merchandising 
Paring for Hudson and Terraplane Sales Corp., New York, and Osvald 
South ani. his mechanic. Raganti, who has won practically all his races in 
h America with a Hudson, will drive the only Italian car in the race, a 


§ssaretti, costing about $14,000. 


in 1940 would see an estimated 
17,250,000 automobiles carrying 


| traffic 
|increased promotion of both the 
| New York and San Francisco fairs 


n ICC Sets Hearings on Size and Weight 
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REAR VIEW of 1936 Packard, driven 42,600 miles by Finnish war motorist 


Heikki H. Herlin. The last 2,600 miles have been rolled u 


under war-time 


conditions with charcoal-generated gas power replacing gasoline. The generator 


and charcoal container are housed in the trun 


has been white-washed to avoid detection 


compartment. Note that car 
by enemy bombers. 





Dealers tell me. « witian 


By 
C. Callahan 


(Continued from Page 3) 


this dealer can make his case stick 
before the registrar of motor ve- 
hicles the manufacturer may be 
barred from doing business in the 
state. He may be fined $1,000 or 
imprisoned or both. What becomes | 
of the other 39 dealers who have | 
investments and whose continua- | 
tion in business hinges upon their 
ability to obtain products from the 
manufacturer who has been dis- 
barred ? 








* * * 
Perhaps none of these have 





Motor Travel 


Seen Reaching 
All-Time Peak 


NEW YORK. — The 15 percent 





increase in summer vacation travel, 
predicted by motor club and tour- 
ist bureau authorities, will make 
1940 the biggest automobile travel 
in the nation’s history, ac- 
cording to James J. Newman, vice- 
president of B. F. Goodrich Co. 
“Based on a rise in winter vaca- 
tion travel by automobile, which 
experts believe will carry over 
through the rest of the year, due 
to the European war, summer 
automobile travel is expected to 
increase 15 percent over 1939 when, 
according to reports from 725 
branches of the American Auto- 
mobile Assn., 15,000,000 automobiles | 
carried 52,500,000 persons on almost 
48 billion miles of vacation wan- | 








“Materialization of this increase 
| 


about 60,375,000 persons on vaca- 
tion trips aggregating some 55 


| billion miles,” he pointed out. 


The major gain in 1940 holiday 
is expected to result from 


which this year are stressing low 
cost and adding immense free 
spectacles to exposition attractions. 

The gigantic vacation motorcade 
will distribute more than $5,000,- 
000,000 as it winds across the land 
in gay holiday mood, Newman 
said. citing U. S. Travel Bureau 
statistics. 


Better Fuels Emphasize 


Importance of Tuneups 


FLINT.—Steady development dur- 
ing the past few years of more 
efficient gasolines has placed a new 
and more important meaning on 
engine tuneup. according to Hector 
Rabezzana, chief of the 
spark plug division of the AC 
company. after continuous engine 
tests with the latest 


“By tuning the 
lea 





fuels 
properly engine 
St twice a year, more mileage 
and smoother engine 
performance be realized,” he 
said. “If the engine is not properiy 
tuned the full advantage f 


or 
improved fuels is lost. 
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been “pressured” because the 
factory people appreciated that 
they were doing a fair and honest 
volume of business. There are 
hazards here for both sides. And 
it is my opinion that the ques- 
tion of pressure can only be 
solved between dealers and fac- 
tories with both having full 
knowledge of conditions that ex- 
ist. Building a legislative wall be- 
tween them only adds to the dif- 
ficulty of reaching a mutual 
understanding. 


* * * 


N THIS connection, a shopping 

survey just completed in St. 
Louis is interesting since it shows 
that dealers are uniformly over- 
allowing for used cars offered in 
trade. If this is a result of pressure, 
the pressure would seem to be 
equal on all dealers and should 
cancel itself out as an advantage 
or disadvantage to any dealer or 
maker. In the test 73 dealers were 
shopped. The car used was the same 
in all cases and had not been re- 
conditioned. According to the 
NADA price guide, it had a loan 
value of $185 and the average re- 
tail selling price was $285. Bids 
among Buick dealers ranged from 
$225.84 to $392. Among Chevrolet 
dealers the offers ranged from $250 
to $370. Chrysler dealers offered 
from $300 to $376; De Soto $290 to 
$432; Dodge $300 to $365; Ford 
$250 to $402; Hudson 302 to $315; 
Nash $360 to $375; Oldsmobile $250 
to $325; Packard $320 to $392; 
Plymouth $275 to $345; Pontiac 


to $275. 
* * ” 

It is interesting that, out of 73 
dealers shopped, only 13 made 
bids that would give them a 
Chinaman’s chance of making a 
profit or breaking even. Even 
those would have squeaked by 
only by the skin of their teeth, 
when it is considered that the 
car had not been reconditioned. 
If this is a result of pressure, 
factories should do something 
about it. And barring that, deal- 
ers should collectively or _ in- 
dividually, stop blowing their 


tops. But I sincerely doubt the 
efficacy of legislation to help one 
way or the other. 





Cadillac Officials 
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Regulations 


Find Outlook Is 
Bright in Canada 


DETROIT. — Optimistic automo- 


bile reports, based both on current 
sales and future prospects, 
brought back from Canada last 
week by Cadillac-LaSalle execu- 
tives, 
Montreal and Toronto. 


were 


following conferences’ in 


According to R. C. Longhurst, 


Cadillac-LaSalle export manager, 
Canadian automobile sales for the 
first three months of the year were 
35 percent ahead of a year ago. 
Figures show 25,536 cars sold to 
Apr. 1 this year against 17,303 a 
year ago. 


“Although the Eastern centers 


remain the major automobile mar- 
kets,” he said, ‘Western provinces 
are at the moment scoring the 
greatest percentage of gain. 
grain prices and a bumper crop 
last fall have been translated into 
rising auto sales.” 


Good 


Better Canadian business cannot 


be laid entirely to “war orders,” 
Longhurst said. The 
dustry, 
ceived a tremendous impetus from 
American buying that formerly 
went abroad. 


paper in- 


as an example, has re- 


The executive party, which of- 


ficially opened Cadillac-LaSalle’s 
spring campaign 
cluded D. E. Ahrens, general sales 
manager; Charles H. Betts, adver- 
tising manager, and E. F. Korff, 
engineering representative. 


C. of C. Suggests 


in Canada, in- 


State Control Of 
Highway Funds 


WASHINGTON. — Businessmen’s 


ideas of the course highway policies 


in the United States should take 


constituted a topic of discussion at 
a roundtable meeting held in con- 
nection with the 28th annual con- 
vention of the U. S. Chamber of 
Commerce here last week. 


The talk revolved around a re- 
port from the transportation and 
communication committee of the 
national body, which reviewed 
highway developments of the last 
year and recommended future poli- 
cies. " 

Discussing the federal govern- 
ment’s contribution to the expense 


of building roads, the report said: 


“This ‘emergency’ program, un- 
der which the Work Projects Ad- 
ministration last year spent nearly 
$867,000,000 of federal funds on 
highways, largely on projects in- 
dependent of the general highway 
program, has, it is to be hoped, 


$291 to $350, and Studebaker $250 | about run its course, and highway 


improvement should be restored to 


|a more systematic and orderly 
| basis.” 


The committee recommended 
that, “since the public as a whole 


| has a definite interest in all high- 
| ways in general use,” state high- 
| way departments 


should have 
supervisory power over the expen- 
diture of all state-raised revenues 
expended on highways in general 
use, whether in state or local 
systems. 


War on Defective Lights 


ST. LOUIS.—Missouri state highway 
department has begun a_ campaign 





| against defective lights, which alone 
| accounted for 124 motor vehicles be- 


ing involved in accidents 
nine of which were fatal. 


in 1939, 
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BEHIND PONTIAC’S production scenes this conference was snapped. Gauging 


next month’s demand for Pontiacs are, 
to General Manager H. J. Klingler; BR. J. Longpre, 
assistant materials supervisor, oar B. 


W. A. Seaks, 


left to right, E. R. Pettengill, assistant 
supervisor of materials; 
G. Manley, distribution 


manager. Such conferences take place each month of the model year. 
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Governor Signs Rh 


Measure Effective at Once; 


Stiff Penalties Are Provided 


(Continued from Page 1) 


or cancelled upon grounds which 
the applicant or licensee may con- 
sider unfair or insufficient. 


About the only’ modifications 
made in the law on its way 
through the legislature, was to 


modify the clause which would 
have prohibited factories from “in- 


Truck Loadings 
Show Sizable 
Rise in March 


WASHINGTON.—Conforming to 
the trend of previous years, truck 
loadings of revenue freight rose 
substantially throughout the United 
States in "March over the volume 
transported during February, the 
American Trucking Assns. disclosed 
last week. March traffic exceeded 
that of February by 7.7 percent 
and was 5.9 percent higher than 
in March last year. 


The ATA index figure, computed 
on the basis of the 1936 monthly 
average tonnage of the reporting 
carriers as representing 100, stood 
at 126.35 for March. In February 
the index figure was 117.55, in 
January, 123.54 and in March last 
year 118.98. 


Increases were reported in the 
movement of every type of com- 
modity transported by the report- 
ing companies. Seventy-five percent 
of all freight carriers in February 
was general merchandise. Move- 
ment of new automobiles and 
trucks, constituting 4.5 percent of 
the total tonnage, increased 16 
percent in March over February 
and 13.7 percent over March, 1939. 


Enjoined From Reducing 
Price on AC Spark Plugs 


LOS ANGELES.—In a decision 
under the California Fair Trade 
law, Judge Thomas C. Gould, in 
Los Angeles Superior Court, grant- 
ed a permanent injunction asked 
by California distributors of AC 
spark plugs, joined as plaintiffs 
with Theo Hentzschel, Los Angeles, 
against Arthur A. Haven, automo- 
tive parts wholesaler, permanently 
enjoining Haven from selling any 
AC company products at prices 
less than those named in contracts 
between AC distributors and their 


_outlets. 


CLIPPERS 


Here’s a chance for many extra sales! 
A fast moving power lawn mower 
listing at $70.00 fills 

a real public de- 

mand. Briggs and 

Stratton motor, /™@im 
“‘trouble-proof con- ff : 

struction and per- 

formance.” 
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ducing or coercing dealers.” Under 
such a clause even the offering of 
bonus discounts, based upon vol- 
ume, might have been construed 
as an inducement. 


Due to the newness of the act 
itself there has been, of course, no 
test of its validity or constitution- 
ality. Whether any action along 
this line will be taken in the near 
future remains to be seen. 


At least, for the present, it will 
mean that all factory branches, 
representatives or factory agents 
will have to obtain licenses to 
operate in the state since the law 
becomes immediately effective. 


Seiberling Finds 
General Business 


Outlook Brighter 


AKRON.—Business in the United 
States has taken an encouraging 
upward turn, and _ agricultural 
prospects are excellent. 

These are the findings of J. P. 
Seiberling, president of Seiberling 
Rubber Co., the result of observa- 
tions made in the course of a 
14,000 mile transcontinental tour. 

Seiberling explained that he vis- 
ited metropolitan cities and com- 
munities hardly more than ham- 
lets; that he talked with big busi- 
nessmen and _ newsboys; hotel 
clerks and newspaper reporters. 


“During the early part of my 
trip I found business quiet and 
a feeling of uncertainty among 
businessmen,” Seiberling said. “But 
as I progressed through more re- 
cent weeks, that has all changed 
and everywhere I noted a remark- 
able improvement. 


“Farmers are hopeful, too. They 
see ahead a prosperous year. They 
say the soil is in fine condition. 
There is plenty of moisture and 
all the other elements necessary 
for good crops. 


“Conditions have certainly im- 
proved. People are going back to 
work in increasing numbers with 
their incomes restored. They’re go- 
ing places, doing things and 
they are buying. 

“I believe all lines of endeavor 
are going to forge ahead in 1940. 
The rubber industry, with which 
I am most familiar, I know will 
make appreciable gains. This pre- 
diction is based on facts. 

“Truck and passenger car reg- 
istrations are climbing at a rapid 
rate. The sale of both new and 
used cars continue at a high level. 
This, plus the greater consumption 
of gasoline, means there are more 
automobile tires rolling farther and 
faster every month. That means 
tires are wearing out faster — 


which in turn means more sales 
and more jobs in the rubber 
industry.” 


Haynes 
(Continued from Page 1) 


president and general manager. In 
1921 he had become president and 
general manager and, when Chrys- 
ler bought the company from the 
bankers, he was made chairman 
of the board, which post he filled 
until 1928. Following this he re- 
tired from active work. 


As he had been a director of the matters commensurate with the 


NACC from 1921 up to 1931, the 
association made him _ treasurer, 
which title he held until his death. 


Hugh A. Gillies 


NEW YORK.—Hugh A. Gillies, 58. 


vice-president of American Brakeblok 
division of American Brake Shoe & 
Foundry Co., died of a cerebral hem- 
orrhage at Commodore hotel here Apr. 
23, while on a business trip from his 


home in Detroit. He joined the Amer- 
ican Brake Shoe Co. in 1915. 


Local License V oided 
CONCORD, N. H.—(UTPS).—A city 
ordinance requiring all motor trucks 
operated for hire to carry special local 
licenses, has been ruled void by 


' state supreme court. 





| and 
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ode Island Factory Licensing Law0t 





SNAPPED AT Victory Dinner when Toledo celebrated its first EH suc- 


cessful Community Chest drive in 10 years are, left to right, John 


seers, 


=. of Libbey-Owens-Ford Glass Co.; Robert D. Stranahan, president of 


hampion Spark lug Co., and 
committee. Biggers and Stranahan, 
Owens-Illinois 


W. D. Booker 
along with William E. Levis, president of 
lass Co., formed a three-man joint chairmanship of 
paign and did a large measure of the 


chairman of special gifts 


the cam- 
“shirtsleeve work,’’ their personal 


participation being given much of the credit for the success of the drive. 





Following is the text of Rhode 
Island law providing for the 
registration of automobile manu- 
facturers: 


SECTION I 


Whenever used in this act, unless 
the context otherwise requires, the 
following words and terms have 
the following meanings: 


(a) “Manufacturer” means any 
person, resident or non-resident in 
this state, who manufactures or 
assembles motor vehicles and in- 
cludes, in the case of a corporation 
or co-partnership, its central or 
principal sales corporation or other 
agency through which it distributes 
its products. 


(b) “Factory branch” means a 
branch office maintained by a 
manufacturer for the sale of motor 
vehicles to distributors, or for the 
sale of motor vehicles to motor 
vehicle dealers or for directing or 
supervising in whole or part, its 
representatives in this state. 

(c) ‘‘Factory representative” 
means a representative employed 
by a manufacturer or by a factory 
branch, for the purpose of making 
or promoting the sale of its motor 
vehicles, or for supervising or 
contacting its dealers or prospec- 
tive dealers. 


(d) “Person” means a_ person, 
firm, corporation or association. 


(e) “Registrar” means the reg- 
istrar of motor vehicles appointed 
as provided in section 22 of the 
Administrative Act of 1939. 


(f) “Motor vehicle dealer” means 
any person, firm or corporation 
who for commission, money or 
other things of value, sells, ex- 
changes, buys or rents, or offers 
or attempts to negotiate, a sale or 
exchange of any interest in motor 
vehicles, or who is engaged wholly 
or in part in the business of selling 
motor vehicles, whether or not 
such motor vehicles are owned by 
such person, firm or corporation. 


SECTION II 


No manufacturer, factory branch 
or factory representative shall en- 
gage in business as such in this 
state without a license therefor 
as provided in this act. 


SECTION III 


Any person desiring to be li- 
censed as a manufacturer, factory 
branch or factory representative 
shall make application therefor to 
the registrar upon a form contain- 
ing such information as the regis- 
trar shall require. The registrar 
may require, with such application 


or otherwise, information relating | 


to the applicant’s solvency, his fi- 
nancial standing or other pertinent 


safeguarding of the public interest, 
all of which may be considered by 
said registrar in determining the 
fitness of said applicant to engage 
in the business for which said 
applicant desires said license. Each 
application shall be accompanied 


|'by a fee of $5. All licenses shall 


be granted or refused within 30 
days after application therefor, 
shall expire, unless 


they are granted. 
SECTION IV 


A license may be denied, sus- 


sooner | 
| revoked or suspended, on Dec. 31 
of the calendar year for which | 


Text of Rhode Island Law 





| Don Hubbell, 
| right. 


pended or revoked on the following 
grounds: 


(a) Proof of unfitness of appli- 
cant. 


(b) Material misstatement of ap- 
plicant in his application for a 
license. 


(c) Wilful failure of the appli- 
cant or licensee to comply with 
any provision of this act. 


(d) Because the applicant or li- 
censee has indulged in any illegal 
act relating to his business. 


(e) Because the applicant or li- 
censee has coerced or attempted to 
coerce any motor vehicle dealer 
to accept delivery of any motor 
vehicle or vehicles, parts or acces- 
sories therefor, or any other com- 
modities which shall not have been 
ordered by said dealer. 


(f) Because the applicant or li- 
censee has attempted to coerce, or 
has coerced, any motor vehicle 
dealer to enter into any agreement 
with the manufacturer, factory 
branch or representative, as the 
case may be. 


(g) Because the applicant or li- 
censee has unfairly or without due 
regard to the equities of a motor 
vehicle dealer, or without just 
provocation, threatened to cancel 
the franchise of such motor vehicle 
dealer. 


(h) Because the applicant or 
licensee has unfairly or without 
due regard to the equities of a mo- 
tor vehicle dealer or without just 
provocation, cancelled the fran- 
chise of such motor vehicle dealer. 


SECTION V 


The registrar may without prior 
notice deny the application for a 
license within 30 days of the re- 
ceipt thereof, by written notice to 
the applicant, stating the grounds 
for such denial. Upon request by 
the applicant, whose license shall 
have been so denied, the registrar 
shall set the time and place of 
hearing upon such denial, and he 
shall hear the same with reason- 
able promptness. 


SECTION VI 
No license shall be suspended or 


revoked except after hearing. The 
registrar shall give the licensee 


at least five days’ written notice 
of the time and place of such 





THEY FLEW to Detroit via American Airlines flagship, toured the Ford 
Motor Co. plant at Meagher, ane orev, poe te 
. ya ranized by e Hubbell Motor Co., | 
egg A gh head of the dealership. The party 
Martin Olson and Fred Hodgeon, left to 


lower right, is 
includes, front row, Sigvald Olson, 


Mrs. Sigvald Olson, W. J. 








e back in their new cars. 


In the top row, left to right, are Mrs. 
“4 r oi Kushler, George Abraham 





| 

















hearing, together with the reason 
for his Proposed action. 


Section VII 


_ Any licensee or other person j 
interest, being dissatisfied with a 
order of the registrar, may fil 
petition for certiorari in the su 


evidence rather than any evidence Chevré 
Shall prevail. Buick 


SECTION VIII Pontia 


Any person being a manufac 
turer, factory branch, or facto 
representative, who violates any 
provisions of this act, or who does 
any act enumerated in Section 
as a ground for the denial, sus; pe Sc 
pension or revocation of a license|foRD 
shall be deemed guilty of a mis! Fordt 
demeanor, and upon conviction| Mercu 
shall be fined not exceeding $1,000; Linco! 
or imprisoned not exceeding on 
year, or both. 


SECTION IX 


The General Assembly shall an WILLY 
nually appropriate such sums as i BANTA 
may deem necessary for the pur- GRAHA 
pose of carrying out the provision HUPMC 
of this act, and the controller i ISCE] 
hereby authorized and directed to}’ 
draw his order upon the general TOT! 
treasurer for the payment of such : 
sums, or so much thereof as may ‘Revise 
from time to time be required, Henney 
upon receipt by him of proper] interna 
vouchers approved by said regis- 
trar of motor vehicles. 


SECTION X 


For the purpose of carrying this 
act into effect for the period end- 
ing June 30, 1941, the sum of $1,200 
is hereby appropriated, out of any 
money in the treasury not other- 
wise appropriated, and the con- 
troller is hereby authorized an 
directed to draw his order upon the sh 
the general treasurer for the pay- 
ment of said sum, or so much 
thereof as may from time to time 
be required, upon receipt by him 
of proper vouchers approved by 
said registrar of motor vehicles. 


SECTION XI 


If any provision of this act or 
the application thereof to any per- 
son or circumstances, is held in- 
valid by a court of competent 
jurisdiction, the remainder of the 
act and the application of such 
provision to other persons or cir- 
cumstances, shall not be affected 
thereby. 
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SECTION XII 


Section 8 of this act shall take 
effect July 31, 1940, and the re- 
maining sections of this act shall 
take effect upon the passage of 
this act. 


Fetes 20th Birthday 


KENOSHA, Wis. — Snap-On Tools 
Corp. observed its 20th anniversary 
Apr. with a celebration at the 
Eagles Club, attended by 300 employes. | 
The company was founded by Joseph} Hudse 


Johnson, president, and William A.} Linco] 
Seidemann, vice-president and _ secre- Nash 
tary. William Holz, sales promotion| sh. 
manager, acted as master of cere-| Oldsm 
monies. Packa 
ae . Plymc 
Riesing Recuperating Ponti: 
DETROIT.—E. F. Riesing, mechani-| Stude 


cal rubber goods division of Firestone} Willys 
Tire and Rubber Co., Detroit office, 
is recuperating from an operation at 
Ford Hospital here. Riesing was} 
scheduled to address the rubber group} 
of the Canadian Chemical Society at} 
Kitchener, Ont., next week and was 
forced to cancel his engagement. 
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AN's Production Estimate 


(U. S. and Canada Only) 
WEEKS ENDED MAY 4, APRIL 27 
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Jan.1 Jan.1 











Week Same Week Total to to 
Ended Week Ended April May6 May 4 
May4 1939* Apr. 27* 1940 1939* 1940* 
GEN. MOTORS ........ 44,540 25,939 43,769 191,013 571,955 752,749 
Chevrolet? (oretees wen 27,000 15,000 26,929 114,836 340,160 452,421 
CURES. ANB ENCE 6,500 4,462 6,378 28,642 87,267 116,959 
Serer res 5,400 3,200 5,324 23,577 63,648 88,402 
ieee vse eas 4,800 2,527 4,086 19,741 65,648 80,249 
___ eee 840 750 1,052 4,217 15,1385 14,718 
cevneteres 20,230 18,325 23,724 102,630 336,841 417,798 
crane wed 9,560 9,575 11,940 50,245 168,215 206,203 
250 6,200 7,362 32,412 110,965 130,301 
eushiieue en 2,550 1,500 2,557 11,579 31,946 48,046 
SN iuieietae Rees 1,870 1,050 1,865 8,394 25,715 35,648 
18,355 21,965 18,321 92,313 356,797 388,146 
i ..... 15,865 19,275 15,850 80,156 308,707 335,821 
iction| mercury .---.-..----. 1,750 2,050 1,746 8904 37,050 39,988 
$1,000] Lincoln-Zephyr ...... 740 640 725 3,253 11,040 12,337 
z ondspUDEBAKER* ...... 2,528 2,664 2,442 10,515 33,4389 44,364 
SS ee 1,750 1,000 1,761 7,105 18,105 30,060 
ene cata 1,850 1,300 1,936 8,534 22,380 29,379 
Sai ary Hie Mel wi aie ea 1,536 1,203 1,548 6,953 30,011 24,409 
pea erawiasals wetlnk t 49 182 2,882 7,037 10,171 
pe aieds teas $ 100 $ $ 1,300 899 
aie a eshia es NewS 190 140 200 781 2,217 891 
Seine ie 10 70 + + 770 10 
6,350 5,375 6,310 23,180 104,530 117,798 
See Cree 97,369 78,130 100,193 445,906 1,485,382 1,816,674 











may ‘Revised. tIncludes trucks. 


uired| Henney, 


Special to Automotive News 

con-- YOUNGSTOWN, O.—Youngstown 
andj steel operations last week staged 
upon} the sharpest comeback since last 
pay- fall, jumping to 49 percent, evi- 
nuch| dently the result of orders coming 
time| {fom lowered steel prices in effect 
him|wntil May 1. Operations in the 
| by previous week averaged 45 percent. 


cles} Another rolling mill unit was 
added to the Elliott Bros. steel 
plant at New Castle. Unit is a 


t or|four-high reversible rolling mill 
and is housed in a building next 
in-|to the main plant. Company is 
tent} turning out finely tempered steel 
the} for use in razor blades, penknives 
such}and other articles requiring speci- 
cir-} ally treated steel. 

ected} All Youngstown district makers 


tie 
icss-0s 0 steady; 6,500, five 





tClosed. Miscellaneous includes Crosley, 
Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, 
roper| International, Mack, Reo, Sterling, White, etc. 


Steel Production Increases 


Sharply in Youngstown Area 


of hot and cold rolled strip and 
sheets—the most important and 
most lucrative products of the 
district— are expected to follow 
willingly Carnegie-Illinois’ decision 
last week to rescind its previously 
announced $4-a-ton reduction in 
price for these materials. The atti- 
tude of most local steel executives 
on prices was summed up in this 
comment by one local sales official: 


“There’s only so much steel busi- 
ness to get, and to be divided up 
among the various steel-making 
companies. Each might as well get 
his share at prices at which it 
can break even or even make a 
little money, rather than get the 
same share at prices at which it 
is sure to lose money.” 

Carnegie - Illinois announced all 
other prices will continue through 
the second and third quarters of 
1940. 


The corporation’s move was in- 


445,906 Vehicles; 
Hupmobile Starts 


By Pete Wemhoff 


Associate Editor 


DETROIT.—Having produced an 
estimated 445,906 cars and trucks 
during April, the automotive 
industry’s total 
assemblies in 
May are ex- 
pected to drop 
somewhat be- 
low the pace 
set during the 
past several 
weeks. 

Memorial 
Day will cut 
at least two 
days from 
May’s working 
days and this, 
plus the fact 
that the _ in- 
dustry is pass- 
ing the peak 
of its spring 
sales, figures 
to result in 
lower’ operat- 
ing , schedules 
this month. 

During the 
past week car 
and truck pro- 


Automotive News’ 
Production Estimate 
8..a 






duction fell 
below the 
100,000 - unit 


mark for the 
first time since 
mid - February 
but continued 
to widen the 
gap over the 
comparable period of 1939. The 
week’s output was estimated at 
97,369 cars and trucks compared 
with 100,193 units in the previous 
week and with 78,130 units in the 
corresponding period of last year. 


Total assemblies for April are 
placed at 445,906 vehicles, which 
would be slightly above the 439,911 
units turned out in March of this 
year. The estimate compares with 
354,263 cars and trucks produced 
in April of 1939. 


With resumption of a five-day 
week at Oldsmobile, General Mo- 
tors group total for past week 
rose to 44,540 cars and trucks 
which contrasts with 43,769 units 
in the previous week and 25,939 
units in the comparable period 
of last year. 


oO — — 


11 


sv row ws, atv 61080 
Output Dips Below 100,000 First Time Since Feb. 


~ /April’s Total Hits 





New Passenger Car Registrations 
Two Months plus 46 States for March 














March March 1940 1939 Unit 
to Date Pos. 1940 Pos. 1939 Pos. aa 
MUPOING 6.6.066.0000505 74,851 1 196,457 1 142,470 1 53,9. 
Ford eee sae ere Oe Re 49,976 2 130,542 2 110,314 2 20,228 
PIVMOUH oc cccccisvss 38,039 3 99,949 8 88,423 3 11,526 
ER 6668 ee CAN ewe 23,099 4 63,956 4 47,828 4 16,128 
PENG. veers ivsancus 20,096 5 50,344 5 35,111 6 15,233 
WIOGEE c0e0ecrnensveses 18,548 6 49,618 6 46,657 5 2,961 
Oldsmobile ........... 17,252 7 43,901 7 32,872 7 11,029 
Chrysler .......ss0055 8,776 & 23,223 8 17,173 8 6,050 
StuGG@DAKer .......6% 8,492 9 22,208 9 10,872 13 11,336 
Mercury ..........06: 7,495 10 19,839 10 13,230 9 6,609 
PEREL. wivcesvsct eves 6,770 11 17,723 11 10,941 12 6,782 
PROMOTE cccccccsceces 6,489 12 16,635 12 9,452 14 7,183 
DE IGG BN bei ore euee 6,151 13 16,364 13 12,197 11 4,167 
EE. 30s teepawsc cess 5,087 14 13,004 14 12,482 10 522 
Cadillac-LaSalle ..... 3,012 15 8,134 15 8,286 15 152 
CS civ b vices Veen 1,776 17 5,327 16 5,015 16 312 
WHIYE tcccceccsveeses 1,968 16 5,125 17 2,736 17 2,389 
Graham 23 «#18 84 18 1,028 18 944° 
Hupmobile .........-- 2 19 16 19 154 19 138 
Miscellaneous ......- 231 525 491 34 
PE cic ecccateese 298,133 782,974 607,732 175,242 
*Loss 





Apr. Registrations 
Expected to Top 
March’s Figure 


DETROIT.—Advance reports on 
April automotive registrations in 
98 principal cities indicate that 
the month’s registration total will 
exceed the April, 1939, mark by 
about 33 percent, according to 
R. L. Polk & Co. 

The month’s registrations are 
also expected to run ahead of those 
for March. 

On the basis of present returns, 
April registrations are shown to 
be about 7 percent better than 
those for last month, although 
registrations in the later weeks of 
the month are expected to swell 
this advantage somewhat, Polk 
observed. 


Steel Welding Wire 
Output at New Peak 


NEW YORK. — Production of 
steel welding wire in 1939 rose to 
the record-breaking total of 183,- 
436,000 pounds, according to the 
American Iron and Steel Institute. 


Welding wire output in 1939 
represented an increase of 56 per- 
cent over the 1938 figure of 117,- 
395,000 pounds and was 18 percent 
greater than production in 1937 of 





Cressman Appointed 


MIDDLETOWN, O.—W. L. Cressman 
has been appointed Pittsburgh district 
sales manager of American Rolling 
Mill Co. with headquarters in the 
Henry W. Oliver Building. He_ suc- 
ceeds the late Harry A. Lord. Cress- 
man has been associated with Armco’s 
New York office for more than 10 
years. 








C hane397 A 


ALL-STEEL 


SHEAR MOSTLY NICKEL STEEL 





One of the toughest jobs in in- 
dustry faces modern shears used 
in cutting and trimming sheet 
steel and plate. Plates tougher 
than a “two-bit steak” are trimmed 
rapidly by the All-Steel Shear 
made by The Cincinnati Shaper 
Company. Produced in a range of 
sizes and capacities to handle 
stock from 12-gage strip to 1% 
inch plate, the Cincinnati shear 
combines outstanding engineering 
design with the best available 
structural materials to provide un- 
usual accuracy, long life and 
trouble-free performance. The hard- 
working clutch parts are forged 
from SAE 2345—3%% Nickel steel. 
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Appointment of Frank L. Edman 
as admanager of Reo Motors, Inc., 
is announced by Frank N. Morgan, 
Reo’s general sales manager. 


Edman was previously associated 
with Reo from 1934 to 1937. His 
extensive experience in automotive 
merchandising also includes execu- 
tive positions with International 
Harvester, General Motors, Fed- 
eral Truck and Continental Motors. 


Centennial 


A 100-bomb salute, each “boom” 
signifying the completion of one 
year of service, launched a series 
of events conducted by the Cin- 
cinnati Times-Star last week in 
celebration of the 100th anniver- 
sary of publication of the Times- 
Star’s first issue, Apr. 25, 1840. 
Fired from the Times-Star build- 
ing at the rate of one-bomb-a- 
minute, the entire salute lasted for 
more than an hour and a half. 


An old-fashioned wagon, rebuilt 
and painted to emulate a delivery 
vehicle of 100 years ago was driven 
about the city streets. From the 
wagon, the driver presented pass- 
ersby a free, souvenir facsimile 
copy of the Times-Star’s first issue 
which was known in 1840 as the 
“Spirit of the Times.” 


The Apr. 25, 1940 issue of the 
Times-Star contained 15 extra 
feature sections which added 254 
pages to the regular issue for 
the day, thus boosting its size to 
a newspaper which is believed to 
be the second largest centennial 
issue ever published. It was de- 
livered without extra cost to 
home subscribers, sold on the 
streets at the regular price of 
three cents and contained adver- 
tising which was sold at no in- 
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crease in space rates. Each copy 
weighed about five pounds. 


After 250,000 copies of issue had 
been sold (100,000 copies over nor- 
mal circulation), heavy demand 
forced run-off of 50,000 extra copies 
following day. 


AFA Subject 


Advertising’s contributions 
to “American way of living” will be 
expounded by representatives of 
industry, government, education 
and consumer groups at the 36th 
annual convention and exposition 
of the Advertising Federation of 
America June 23-27 at Hotel Sher- 
man, Chicago. Subject will be de- 
veloped as the convention’s theme 
in two major meetings scheduled 
for the afternoons of June 24 
and 26. 

As in previous AFA conven- 
tions, Monday morning, June 24, 
all day Tuesday and Wednesday 
morning will be set aside for the 
several group meetings sponsored 
by national and local advertising 
associations, viz.: 

Public Utilities Advertising Assn., 
Newspaper Advertising Executives 
Assn. (Harry Moock, Plymouth 
v.-p., will address NAEA luncheon), 
Direct Mail Advertising Assn., In- 
dustrial Marketing Conference, Fi- 
nancial Advertising Conference, 
Premium Advertising Assn., Out- 
door Advertising Assn. and the 
National Assn. of Broadcasters, 
sales managers division. Dinner- 
dance will be held on June 24, 
with one principal speaker. 


Counsel 


As a step in extensive sales and 
promotion plans for both radios 
and automobile horns, Sparks-With- 
ington Co., Jackson, Mich., has 
appointed Brooke, Smith & French, 
Inc., of Detroit and New York, as 
its advertising agency. 

Harry G. Sparks, vice-president 
and general manager of Sparks- 
Withington, said that new products 
were soon to be announced in both 
the radio and horn divisions, with 
the support of aggressive advertis- 
ing. Sparton’s expansion program 
marks the 40th anniversary of the 
company. 

National and trade magazines, 
said Sparks, will be used to launch 
the new campaigns. 


Promotion 


Plans for extensive promotion of 
Auto-Lite batteries during 1940 are 
announced by W. E. Blank, sales 
manager of the company’s battery 
division. General magazines, farm 
publications and vocational journals 
will be used for the campaign 
which will feature “Two Amazing 
Inventions Double Battery Life.” 

With its national advertising 
program the company is 
launching an 
dising drive to benefit individual 
dealers in their own neighborhoods. 
This localized effort will be keyed 
to a four-season promotion plan 
to stimulate spring and summer 


battery sales, thus leveling out, to | 
the business peaks | 
and winter | 
|and publicity counsel by American 
Society of Tool Engineers. 


some extent, 
in the fall 
months. 

In addition to the usual point- 
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GRAHAM’S NEW HOLLYWOOD four-door sedan, which 
production, the new models will be presented to the public in the near future. 


‘Graham’s Hollywood Line 


Viewed by Newspapermei— 


of-sale material furnished dealers, 
Auto-Lite’s program includes di- 
rect-mail, window trims, posters, 
counter cards and banners designed 
with a _ specific seasonal appeal. 
Unusual is the fact that each of 
the four merchandising kits calls 
attention to services offered by the 
dealer other than those pertaining 
to batteries. The complete cam- 
paign is sent direct to dealers 
without charge, upon recommen- 
dation by Auto-Lite Battery distri- 
butors. 


Farmers 

Survey by the Ohio Farmer 
shows its farmer-readers traveled 
an average of 7,780.3 miles per 
year and covered 464.5 miles on 
their longest single trip. Readers 
visited nearly every state — 998 
families went to California, 1,568 to 
Florida, 5,988 to Michigan, 3,707 to 
New York, 1,568 to Canada, 6,416 
to Pennsylvania, 2,139 to Washing- 
ton (one went to Washington to 
hear the Neutrality bill argued). 

Supplementing this data, Ohio 
Farmer cites figures on its own 
sponsored tours during the past 13 
years. Shows that 403 readers par- 
ticipated in the tours last year, 
spending total of $49,985,000 on 
tour costs alone. 


Mag 


Designed to tie in with the 
“Travel America” movement, a new 
publication, Preview magazine, is 
being issued through the co-opera- 
tion of Nash dealers throughout 
the country. 

New monthly, sponsored locally 
by Nash dealers, previews events 
of the immediate future, instead 
of covering current events. Feature 
is Preview’s “Where To Go” de- 
partment, in which leading events 
of interest in all parts of the 
United States are cataloged, listed 
according to the section of the 
country in which they occur and 
according to date. 

Other sections of the publication 
are devoted to previews of other 
events, such as festivals, sports, 
movies, and activities in other 
fields, from fashions to motoring. 


Switches 

Edward H. Gero, formerly auto- 
motive manager of the Brooklyn 
Eagle, has joined the H. H. Group, 
representing the Long Island Press, 
Long Island Star-Journal and 
Staten Island Advance. 


Chatter 


Denham and Co., Detroit, has 
been retained as public relations 


DR. HENRY BUTLER ALLEN, left, secretary and director of the Franklin 
Institute, presents Robert H. Colley, president of Atlantic Refining Co., with 
a Franklin Institute citation for his company’s work in many fields relating 
to the refining, transportation and marketing of petroleum products. The 

was made at a dinner given last week by Franklin Institute 


presentation i 
in honor of Atlantic Refining. 





DETROIT.— Detroit editorial 
men and newspaper publishers’ 
representatives were guests of 
Graham-Paige Motors Corp. Tues- 
day for an outline of future plans 
of the company and for a look at 
new cars soon to be placed on the 
market. 


Center of interest was the new 
Hollywood line, newly styled and 
powered by a_ supercharged en- 
gine, which is shortly to be publicly 
introduced. Also shown was a 
hand-built “Clipper” model, to be 
built for the 1941 season. This 
model is also radically styled and 
priced near the volume car range. 


A plant inspection tour was in- 
cluded in the program, the integral 
manufacturing unit on W. Warren 
Ave. now operating on a five-day- 
a-week basis on production of 
Graham “Senior” cars and on the 
first Hollywood production models. 

Speakers at a luncheon included 
Joseph B, Graham, president, who 
told of production plans for the 
remainder of this and into next 





Ford Dealers Stage 


Driveaway of Trucks 


ST. LOUIS.— Ford dealers from 
Eastern Missouri and Southern 
Illinois, numbering more than 100, 
participated in a spring driveaway 
of trucks from the St. Louis 
assembly branch. A luncheon meet- 
ing was held at Coronado hotel 
and addresses made by J. C. Doyle, 
branch manager, and Harry Es- 
chenroeder, truck supervisor. 

Doyle declared: “Our current St. 
Louis branch sales of Ford trucks 
and commercial units are above 
sales of last year by nearly 60 
percent.” 


was introduced to the press last week in Detroit. Now ; 
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Chrysl 
year; August Johnson, executiy 
vice-president who outlined th-—— 
new merchandising program’s aj— 
peal to distributors of substantij— 
character; W. L. Eaton, secretaryDeSot 
treasurer who told of the currer 
financing set-up; and E. R. Goblj—_ 
president of the Stack-Goble Ag 
vertising agency, who said thd— 
Graham advertising done _ wit}Podge 
factory co-operation will go almoj— 
100 percent into the newspapers j— 
cities where distributors and deaj}__— 
ers are located. James A. Houliha 
coast manager for Stack-Goble, ir 
troduced the speakers. 


Hastings Named [in 
President of S. C.|— 


; - 
Dealers Assni— 


LOS ANGELES. — W. L. Daj-—— 
Hastings, of Hastings Chevrold-—— 
Co., Santa Monica, has been electe___ 
president of the 
Motor Car Deal- 


Ford \ 


—_— 


Hastings is the 
past president of 
the Bay District 
Motor Car Deal- 
ers Assn. and has 
been closely con- — 
nected with dealer activities. rae 

Hastings has been a membeMere 
of the board of directors of thj Nash 
Motor Car Dealers Assn. of South” 
ern California the past two yearj—— 


Huds 
ers Assn. of —_— 
Southern Cali- ai — 
fornia. Hastings = 
succeeds Lyman lz 
Clark, of Glen- 1 1aSal 
dale, who re- —_— 
signed. ee 

Linco 


Dan Hastings|—— 
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al National Average, All Makes, April 21—$5138-$430 
4) National Average, All Makes, April 14—$507-$425 
are compiled exclusively by Automotive News as a copyrighted feature. 


gures to establish the trend of the market and the resulting national indez. 
Where no prices are quoted, no car of make and model was offered during the period covered. 


i ‘. 
| Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, 
| is is the first time anywhere that bona fide top and bottom prices have been compiled from published fi 


ied | 


(ibid | Used car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Dallas and Seattle appeared on this page last week and will be published again next week. 
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THE SAGA OF THE FI 
100 YEARS ON RUBBER 


By Chris 


" g 


THE OWEN MAGNETIC deluxe tour through the picturesque 
Berkshires was an annual fixture which was inaugurated soon 
after my arrival in New York. The picture shows on the back seat 
three of the early Paul Prys. From left to right: the late Jack 
Kerrison, then of the Boston American; “Who, Me’s” author, and 
Duncan Curry, of the New York American, since retired and who 
was the acknowledged dean of automobile editors at the time he 
went to the side lines later on. For a 1916 model, the Owen Mag- 
netic of the time compares not unfavorably in streamlining with 
the cars of today. 


Chapter LXX—The Owen Magnetic Tour 


But enough of this trivia about welcoming parties, 
settling the folks on the old homestead in New Rochelle, 
joining clubs and all that! My job was to earn the bread 
and butter to fill the hungry mouths of the five of us 
out in Westchester county by editing Motor and Motor 
Boating. Little I recked then as I took over that I was 
off on a journalistic career in my particular line that 
would, in the next quarter century, seat me in the edi- 
torial chairs of practically every national automobile 
publication in the country. For after Motor there came 
Motor Life, the American Automobile Assn.’s American 
Motorist, and AUTOMOTIVE DaAILy News, now AUTOMO- 
TIVE NEws. And in between Motor Life and the Ameri- 
can Motorist I was to be news editor of the Class 
a Co. for its Automotive Industries, and Motor 

orld. 


Editing a monthly after 10 years on a weekly in 
which news was a most important factor, I found, left 
me plenty time for other things, but it didn’t take me 
long to discover that in New York there were not as 
many promotional activities to dabble in as was the 
case in Chicago—no reliability runs, hill climbs and 
such. I hadn’t realized in Chicago that the industry had 
progressed so fast that no longer was it necessary to 
promote stunts that would demonstrate the reliability 
of the automobile. 


Sheepshead Bay Speedway 

I got to New York in time for one big promotion, 
Sheepshead Bay board speedway, which brought on 
several years of racing activities as a member of the 
AAA Contest Board. Sheepshead Bay cost millions to 
build because the track was on high priced real estate. 
Every meet run there was a financial success so far as 
each particular meet was concerned, but only a couple 
of them were run each year, while an overhead of some- 
thing like $300,000 annually couldn’t be met. So the 
great speedway had to go and now its site has been 
built up with modern homes and you never would know 
there ever had been such a thing as a race track there. 
Forgotten are the racing stars who made the track 
famous in its brief life—Resta, De Palma, Grant, 
Rickenbacker, the Chevrolets and other speed mer- 
chants of the era. 

Even the Glidden tour (how few today remember 
there ever was such a national contest?) had become a 
farce and was soon to pass out. I tried to save it by 
suggesting a manufacturers’ contest from New York to 
San Francisco over the Lincoln Highway. For a time it 
looked a possibility, but eventually proved to be no dice. 
Of course there was to be considerable activity in speed- 
way racing in the years to come, but not in the metro- 
politan area after the passing of Sheepshead Bay. 

Outstanding in my recollections, though, is the 
memory of the deluxe annual tour promoted by Ray 
Owen, manufacturer of the Owen Magnetic, the “car 
with a thousand speeds.” Ray would gather together 
the leading automobile editors, and induce a dozen or 
so Owen Magnetic owners to go along with their cars 
and he would pack the newspaper men into them and off 
we would go on the ideal tour of the Berkshires —a 
week’s jaunt through this historic and scenic section. 

Owen had planned everything in advance. Hotel res- 
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ervations had been made, rooms reserved and th : 
ists didn’t have to lift a finger, not even taking hs tae 
gage out of the cars. Each car started in the morning 
with a box of cigars and a bottle of Scotch in the locker 
and each day there was a shifting of passengers so that 
everyone could become acquainted. You didn’t ride with 
the same crowd twice. Lunch in a swell hotel always was 
waiting and at night there was a semi-banquet. It was 
living the life of Reilly on wheels. To me that was a 
more enjoyable sort of promotion than running road 
races, hill climbs and the like. 

In our party would be Cartoonist Clare Briggs, who 
was as motor-minded as the rest of us. In fact, he al- 
ways was the life of the party. Each of us wore white 
felt hats and it was the custom to have Briggs draw 
cartoons in lead pencil on each of the hats, which al- 
ways were treasured souvenirs after that. 


An Intercity Match 

It was immediately after the conclusion of the war 
that I realized one of my great ambitions — to bring 
about an intercity reliability team match patterned 
along the lines of my Chicago interclub contest. Being on 
the ground gave me a chance to work on my new New 
York friends and as a result we staged such a contest 
between the New York Athletic Club and a joint team 
from the Chicago Athletic Assn. and the Chicago Auto- 
mobile Club in eastern territory. To save the Chicagoans 
driving over the road to the eastern battlefield, the New 
Yorkers rustled around and got cars for the “enemy,” 
each being provided with the make of automobile he 
owned. 

It was a two-day affair to Greenfield, Mass. and re- 
turn for the Rickenbacker trophy. The ace of aces him- 
self acted as honorary referee and he had with him an- 
other famous aviator, Major Reed Landis, who himself 
shared with Rick his war-time aviation glory. The night 
stop at Greenfield was featured because it was the last 
chance to sip highballs legally. Next day national pro- 
hibition came along. The finish was at Travers Island, 
the country home of the New York Athletic Club. 

The next year the New Yorkers returned the com- 
pliment by going west. In that engagement I drove as 
a contestant on the NYAC team, which was captained 
by Bill Poertner and Chicago was the winner because 
of me. I was furnished with a brand new Mitchell from 
the factory and to be sure I would make a perfect score, 
Bob Rueschauw sent along his chief engineer. Really it 
wasn’t my fault, but that engine would overheat, being 
new and having some bugs in it. The result was that I 
had to hail the water wagon so often that I piled up 
enough penalties to sink the NYAC team. The trip was 
to George Ade’s farm at Kentland, Ind. and the famous 
author proved a most genial host. 

This is the seventieth installment of Chris Sinsabaugh’s memoirs. 


Succeeding chapters will appear in subsequent 
issues of Automotive News. 





Varied Program is Planned 


For AERA Conclave in June 


ST. LOUIS.—A varied program 
is being scheduled for the 18th 
annual convention and show of the 
Automotive Engine Rebuilders 
Assn., to be held here, June 10-13. 

Some of the subjects to be 
presented are: “Valve Spring 
Fatigue”; “Break-in Oils—a Frank 
Discussion”; “Diesel Fuel Injec- 
tors’; “Cleaning Automotive 
Parts”; “Portable Crankshaft 
Grinding — _ Results Possible”; 
“Reconditioning Big Engines”; 
“Shop Kinks”; “Grinding Opera- 
tions”; “Brake Service Work”; 
“What the Fleet Owner Expects 
from the Rebuilder.” 

Entertainment is being planned 
for the evenings, with a special 
program for the ladies during the 
day. Invitations have gone out to 
3,500 jobber-shop operators, and a 
record attendance is expected. 

Pre-convention activities are re- 
ee 


Farmers Hit Classing ; 
Fuel Stations as ‘Chain 


WASHINGTON. — The voice of 
farmers was raised last week 
against the proposal of Rep. 
Wright Patman, Texas, to amend 
his chain store tax bill by bringing 
gasoline filling stations within its 
scope. 

In a letter filed with the House 
ways and means subcommittee, | 
now holding public hearings on | 
the measure, H. B. Test, president | 
of the South Dakota Farm Bureau | 
Federation, asserted farmers are | 
the largest consumers of petroleum 
products in his state and would 
suffer through curtailment of serv- 
ice and higher fuel costs if the| 
outlets were made subject to a| 
chain store tax. 


sulting in a large increase in 
membership in the AERA. New 
members include: 


Jobber-Rebuilder Members — Auto 
Parts & Machine Co., Washington; 
Martin and Otterback, Washington; 
Patten Sales Co., Miami, Fla.; Auto 
Supply Co., Ince., Columbus, Ga.; 
Arnold Bros., Bloomington, Ill.; Rog- 
ers Motor Equipment Co., Champaign, 
Ill.; Royal Auto Parts Co., Chicago; 
Hudson Auto Supply Co., E. St. Louis, 
Ill.; P. & M. Accessory Co., Galesburg, 
Ill.; Fred's Service, Pontiac, Ill.; Sal- 
awitch Auto Pts. Co., Baltimore; Auto 
Parts Co., Inc., Ann Arbor, Mich.; 
Standard Hdw. & Auto Supply, Inc., 
Detroit; Marquette S & S Auto Parts 
Co., Marquette, Mich.; Brooks-Noble 
Auto Pts. & Machine Co., Jackson, 
Miss.; Chillicothe Auto Supply Co., 
Chillicothe, Mo.; Auto Pts. Distribut- 
ing Co., Kansas City; J. Burdman 
Auto Parts, Kirksville, Mo.; Federal 
Auto Pts. Co., Inc., St. Louis: St. 
Louis Auto Parts Co., St. Louis; Well- 
ston Auto Parts Co., St. Louis. 

Link Motor Supply Co., Springfield, 
Mo.; Bourg Auto Supply, Nebraska 
City, Neb.; Clinton Square Auto Sup- 
ply Co., Newark, N. J.; Paterson 
Auto Parts Co., Paterson, N. J.; H. 
D. Taylor Co., Buffalo; Dine-DeWees 
Co., Canton, O.; Rieth’s Accessories, 
Inc., Cleveland: Nordling Parts Co., 
Eugene, Ore.; ReNul Parts Co., Cham- 
bersburg, Pa.; Dave’s Auto Parts, 
Scranton, Pa.; Sunbury Auto Parts 
Co., Sunbury, Pa.; Ozburn-Abston & 
Co., Memphis; McDonald Auto Supply 
Co., Amarillo, Tex.; Bischof Engine 
Works, Fort Worth, Tex.; Neumeyer 
Motor Parts, Houston, Tex.; Bradshaw 
Auto Parts Co., Salt Lake City; Auto 
Parts Service, LaCrosse, s.; Heeb 
Co., Madison, Wis.; United Parts Ex- 
change, Ine., Charleston, W. Va.: 
Chanen’s Auto Supply, Quincy, IIl.; 
Empy Machine Co., Hazelton, Pa.; 
Western Auto Parts Co., Minot, N. 
D.; The E. B. Collins Co., Danville, Ill. 

Manufacturer Members 
Mfg. Co., Div., Corry, Pa.; St. 
Spring Co., St. Louis; Standard Motor 
Products, Inc., Long Island City, N. 
Y.; Wickwire Spencer Steel Co., New 
York; Hribar Co., Joliet, Ill. 
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Va. Motorists Get 
Slash in Liability 


Insurance Rate; 


RICHMOND, Va. (UTPS).—Vir. t “he 
ginia corporation commission hag tone 
approved a statewide reduction off’ port 
automobile liability insurance rates Dey | 
effective May 1. Action was taker}® Pte 
after a serics of hearings during, of 
the last several weeks. or edu 

Bodily injury rates were de® 
creased sharply, offsetting 
increases in the property-damage 
rate. New bodily injury rates in 
the Richmond district are $21.53 
and property damage $7, as com; 
pared with present rates of $2) 
and $7; in the Norfolk area, $21.63)” 
and $7.55, as against $24 and $7: 
in the Newport News, Roanoke 
and Lynchburg region, $17.25 and UNSE 
$6.15, as against $18 and $6, andj. for t 
remainder of state, $14 and $5.40|* Gra 
as compared with $15 and $5. the Ho 

These rates provide a maximum ros Now 
protection of $5,000 per person| iis 
with a limit of $10,000 per accident|™* g, 
in the bodily injury classification, el 
and a $5,000 maximum for prop.- a it 
erty damage. epoc the 

Rates on commercial motor ve-|™ a 
hicles were reduced to a greater dent, re 
extent than those for private cars. ease? it 
In the Richmond area the bodily eee 
injury rates for heavy, medium a 
and light commercial vehicles now\® 
are $93, $66 and $45. The new ee 
rates will be $88.90 and $76.45 for ae i 
heavy vehicles, $63.10 and $54.24/", Ue 
for medium and $43.15 and $36.16 tributor: 
for light. The commercial vehicles EATO 

er a | 


S 


in the three weight divisions were 
divided into two classifications by West Ce 
the order. The lower rate BOC it ex 
to vehicles that have had a better|"";, 
accident experience. 


New Headlamps 
Help Car Sales, 


DETROIT.—Sixty percent of all 
automobile dealers, called upon 
during a recent survey, gave credit 
to improved lighting as one of the 
reasons why retail sales during the 
first two months of this year are 


The survey was conducted by an 
independent national research or-}! 
ganization in behalf of General |janual 
Electric Co., makers of all-glass|ciety 
Sealed Beam Mazda lamps. Per- 


automobile dealers, scattered in 
metropolitan areas and_= small 
towns from coast to coast. The 
aim was to learn whether the 
national campaign in behalf of 
better lighting had registered with 
the driving public, whether the 
average motorist is interested in 
improved seeing ability when buy- 
ing a new car. 

Results of the survey recently 
tabulated show that 97 percent of ft 
the automobile dealers interviewed |signi 
are featuring the new Sealed Beam 
lamps in their sales presentation 
of 1940 models. Fifty-five percent |i 
of all customers were reported as 
“interested” in safe lighting equip- 
ment as one of the most important 
features of a new car. 

The survey also indicated that 
there was a considerable demand 
for auxiliary lamps, which would 
bring the lighting on older cars 
up to approximately Sealed Beam 
standards. Fifty-four percent of |» 
the dealers interviewed said that 
public interest in improved light- 
ing would provide an important 
market for such auxiliary lamps. |ti 


Recognize St. Louis CIO, 


NLRB Orders Ford Co. |) 

ST. LOUIS.—National Labor Re- |; 
lations Board last week ordered 
Ford Motor Co. to recognize the 
CIO-UAW, Local 325, as the bar- |; 
gaining agent for production em- 
ployes at the company’s local plant. 
In a decision accompanying its |, 
order, the board declared the 
Ford company undertook “an ac- 
tive and open campaign to crush” 
the union, refused to bargain with 
it, discriminated against employes 
because of union activities, and 
| dominated an alleged company | 
union, the St. Louis division of 
the Liberty Legion of America. 

The order and decision is the 
| culmination of a strike at the local 
plant that began Nov. 4, 1937, and 
|has never been called off by the 
union. No official of the local plant 
could be reached for a statement. 


— KL esses 


ites 
—Vir. t “he travels fastest who trav- 
n has ”" In late years, however, 


: ne. : so 
ion off has shown a disposition 


rates olay pall with the other fellows, 
taker)” tvidenced by the 1938 concerted 
during Se of the industry as a whole 
aeduce the stock of used cars 
| gealers’ hands, and the support 
: iven the Automotive Safety 


which is headed by 


Paul Hi ; 
Voy as one of its supporters. 
‘OM nerefore, going into the AMA's 
tional shows there may be some- 


. “united we 


‘\sing in the old saying, 
¢and, divided we fall.” 
+ + * 


5 and) yyssASONABLE you might call 
+ and) for this time of the year, was 
$5.40 te Graham press preview of its 
yw Hollywood model last week. 

it was good practice for 


‘Home August and September. Ad- 
‘lent of the Hollywood marks an 
“lpoch in the life of August John- 
gn, the new executive vice-presi- 
e-tont, and Bill Eaton, secretary- 
who now have their 


treasurer, 

TS.!ouse in order for the battle for 
odily|, ness. Coming into the picture 
dium) late as they did, there was 
Bernie jenty of groundwork to do be- 
_"eWlire they could place their wares 
$5 for) their show-windows for dis- 
seas tributors to look over. 
hicles} pafON and Johnson, the lat- 


were). q sturdy old oak from the 
is by West Coast, who are getting their 
S0€Slest experience as factory ex- 
etter! wutives, bring into the job at 
ast two revolutionary ideas as 
how to peddle their stuff. First, 
ty are leaving it up to the dis- 
ributors to mark their own price 
ugs after they have paid what the 


Annual Conclave 


PHILADELPHIA. — In order to 


.lation and discussion of the large 
umber of technical papers and 
reports to be presented at the 43rd 
mnual meeting of the American 
Seiety for Testing Materials, to be 
tld at Chalfonte-Haddon Hall, At- 
antic City, June 24-28, 22 separate 
ssions are being arranged, with 
several symposiums and certain 
goups of technical papers indi- 
ating a strong technical program 
if widespread interest. 

Throughout the week of the 
meting, the society’s annual pho- 
ographic competition will be in 
progress. 

Important sessions will include 

y te symposium on tools of analy- 
tical chemistry, symposium on the 
ignificance of the tension test in 
rlation to design, symposium on 
sectrochemical analysis, sympo- 
ium on problems in the classifi- 
tation of natural waters intended 
or industrial use, and separate 
*ssions devoted to radiographic 
‘esting, cement, concrete, petrol- 
tum products, non-ferrous metals, 
and plastics. 


Van Turner Promoted 


GHICAGO. — Van Turner, editor of 

exall,” has been appointed sales 

otion manager of the Chek-Chart 

’* division editorial 

eing enlarged, and Turner 

to ndle his new duties, in addi- 
* /400 to all activities of ‘‘Chexall.”’ 


Batt to Speak 


NEW YORK.—W. L. B 
' .—W. L. Batt, president 
, SKF Industries, Inc., is scheduled 
t peak on ‘‘Industry’s Selling Job’’ 
% & luncheon meeting during the 
lechnversary all-day conference of 
. hee Ein Publicity Assn., to be held 
_ ay 15 at Hotel Pennsylvania. 
me ee 


sautomotive News’ Almanac, published 
ehee b year, is considered THE refer- 
mat ook wherever automotive infor- 
‘ion is desired. 
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Chris 
Sinsabaugh 


(Continued from Page 1) 


factory wants for the goods. Eaton 
and Johnson figure that, with a 
comparatively small output and 
varying conditions throughout the 
country, the distributors can bet- 
ter set their own prices, gauged by 
local conditions. And in advertis- 
ing, the Graham high command is 
taking a different tack, too. The 
factory will match dollar for 
dollar with the distributors who 
will control the placing of the 
copy, which will be prepared by 
Stack-Goble. 
* * * 

BOTH THE Paul Prys and the 
Peeping Toms, who looked over the 
Hollywood, noted the radical de- 
parture in body lines and recalled 
how, when Graham sprung. its 
Blue Comet some five or six years 
ago, it took the country by storm. 
They seem to expect history will 
repeat itself. And they appreciated 
the story told them by President 
Joseph Graham about his road ex- 
perience several days before. He 
had been in Muncie, Ind., with 
the Hollywood and was driving 
back to Detroit. Out near Cold- 
water, Mich., his rear-view mirror 
showed him that a police car had 
turned around and was following. 
A warning toot from the cops and 
Graham pulled up at the curb. 

“Don’t worry,” a cheery voice 
said. “We want to look at the car. 
We never have seen one like it.” 

And the cops gave it the once- 
over and made Joseph swell with 
pride when they gave it their en- 
thusiastic approval and predicted 
success for it. Sorta the voice of 
the people, eh? 

7 
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ASSEMBLY LINES at Graham 
are rolling off Hollywoods and in- 
cluded in the daily production are 
some of the Skylarks, which Gra- 
ham is building for Hupmobile. 
Which fact should be cheering to 
Norman De Vaux, who thus sees 
his big dream coming through — 
the Hupmobile Skylark becoming 
a fact rather than a hand-built job. 

~ * * 


BY THIS TIME the whole 
country knows that Jack Knight, 
publisher of the Akron Beacon- 
Journal and the Miami Herald, has 
added to his newspaper holdings 
the 109-year-old Detroit Free Press, 
the only morning paper in Detroit. 
Which is cheering news to the 
automobile industry, for there is 
no questioning the fact there isn’t 
an owner of a metropolitan daily 
more motor-minded than this same 
Jack Knight. 

You can read it in the record, 
for Knight has been a powerful 
factor in making the- Chevrolet 
soap-box derby the great classic it 
now is. A leader of civic affairs in 
his home town, Akron, it was 
Knight who paired his Beacon- 
Journal up with Chevrolet as co- 
sponsor in staging the champion- 
ship finals. Over the years since 
| the derby went to Akron, he either 
has been toastmaster at the ban- 
quets or one of the leading speak- 
ers. He has been the voice of 
Akron, the rubber capital, which 
adds to Knight’s motor-mindedness. 
~ * * 


WHILE THE Free Press deal 
was not announced until May 1, I 
suspect Knight was busy before 
that in arranging the policy, for it 
was not more than a month back 
when the Free Press started a daily 
automobile column and gave Bill 
Macdonald a free hand in record- 
ing the day-by-day story of the in- 
dustry. I always have contended 
that in the motor capital, par- 
ticularly, there was need for such 
a Free Press column, carefully 
edited, adjectives trimmed, which 
should interest not only the factory 
folk but the workers — thousands 
and thousands of them—who get 
itheir living out of the automobile 
' business. 


We are Always in the Market 


TO 


BUY 


Automotive Surplus Materials 


FOR CASH 


Box No. 212, AUTOMOTIVE NEws, Detroit, Mich. 


Graham Fetes Press . 


AS GRAHAM 
to right, R. 


August Johnson, executive vice-president of Graham, 


dent, Stack-Goble advertising agency. 


UNVEILED its new Hollywood last week for the press. Left 
E. Stone, Graham’s vice-president in charge of manufacturing ; 


and E. R. Goble, presi- 


ALSO PRESENT at the Graham preview of the new Hollywood model were, 


left to right, ‘Doc’? Rund, president, Metropolitan Auto Sales, 
tor; J. P. Graham, president of Graham, and L. D. Schwartz, 


manager. 


OTHER ATTENDEES at the Graham 


to right, Fred Wagner, publisher, ‘‘San . 
N. Larson, Graham special sales representa- 


Graham’s secretary-treasurer; D. 


Detroit distribu- 
Graham district 


review last week in Detroit were, left 
‘rancisco Call-Bulletin’’; W. L. Eaton, 


tive, and William Schmidt and Ray Miller, of Paul Block Associates. 


AUGUST JOHNSON, Graham’s executive vice-president, pours a drink (milk) 
for Chris Sinsabaugh, editor of ‘‘Automotive News,’’ at Graham’s press preview 
last week in Detroit. Extreme left is James Cory, Graham’s district manager 
for Chicago and Kansas City, and at extreme right is Harry Pollard, of Bryant, 


Griffith & Bronson. 


—Photos bh: Norman York 





Schools are Receiving 5,000 
Chevrolet Service Manuals 


DETROIT. — More than 5,000 
copies of the 100,000 new 1940 
service manuals, issued recently 
by Chevrolet, have been mailed 
to schools and colleges through- 
out the country, it is announced 
by Ed Hedner, national director 
of service. 

Considered an authoritative 
guidebook for mechanics and en- 
gineers, the manual is in use in 
hundreds of schools and colleges, 
as well as serving the more than 
27,000 Chevrolet mechanics in deal- 
erships from coast to coast. 

“Many technical schools, as well 
as universities with engineering 
departments, annually request our 
service manual,” MHedner - said, 


“for use in connection with their | 


training work. More than a 20th 
of the books we print 
as textbooks and reference works. 

“Likewise, at least 40,000 inde- 
pendent garage men receive this 
manual, after certification by local 
Chevrolet dealers as competent 
and approved Chevrolet 


are used | 


headquarters. In addition, the 
manual is translated into scores 
of foreign languages.” 

The new manual, which covers 
every phase of Chevrolet service 
and repair work, is a 282-page 
reference book, explaining by pic- 
ture and description every process 
involved in scientific servicing of 
the new car. 


Neil Oldfield to Manage 


Goodrich N. Y. Fair Track 


NEW YORK.—Neil H. Oldfield, 
nephew of Barney Oldfield, has 
been named track manager of the 
Goodrich Thrill Arena at the New 
York World’s Fair, it is announced 
by Franklin J. Rees, resident man- 
ager of Goodrich’s exhibit. 

Oldfield is a veteran of six years 
in the art of automobile daredevil- 
try and, in addition to his duties 
as track manager, will drive in the 
gasoline and rubber rodeo staged 
by Jimmie Lynch and his daredevil 


service | tire-testers in the Arena, Rees said. 


15 


Of Legislature to 
Tap Motor Fund 


HARRISBURG, Pa. — (UTPS).— 
Pennsylvania's legislature has been 
called into special session May 6 
by Gov. Arthur H. James to pro- 
vide additional relief funds by 
transferring money to the general 
fund from the motor license and 
other funds. 

Estimates are that the depart- 
ment of public assistance will need 
$70,000,000 to carry the relief bur- 
den until January, 1941,, when the 
regular session convenes. 

Also included in the call for a 
special session by the governor was 
extension of the Pennsylvania 
Turnpike from a point at Middle- 
sex, near Harrisburg, to Phila- 
delphia. The “dream highway,” 
which now extends from a point 
at Irwin, near Pittsburgh, to 
Middlesex, will be dedicated July 4. 
The estimated cost of the ex- 
tension has been set at $50,000,000 
and would be repaid by tolls, if and 
when federal funds can be ob- 
tained to extend the all-weather 
highway. 

Gov. James has been advised by 
Secretary of Highways I. Lamont 
Hughes that $30,900,000 can be 
borrowed from the motor license 
fund for unemployment relief 
without hampering the highway 
department’s work. Hughes said 
the estimated cash balance of the 
motor fund would be $37,250,000. 
The fund on Apr. 1 was $34,800,000 
and estimated receipts for April 
and May will be $15,900,000, mak- 
ing a total of $50,700,000. During 
these two months estimated ex- 
penditures of the highway depart- 
ment are $11,450,000, while other 
departments will need $2,000,000 
more, leaving the balance of $37,- 
250,000 at the end of the fiscal 
year, May 31. 

It is expected, Hughes said, the 
borrowed money will be returned 
in June, 1941, when the depart- 
ment will be able to proceed un- 
hampered by lack of funds. 


Pete Wemhoff's Fourth Dimension 
offers news of automotive advertising. 


* 


“Big Business” is staying 
in increasing numbers at 
The Waldorf-Astoria. Yet 
the growing total of 
Waldorf registrations 
makes no difference in 
the personal attention we 
devote to the comfort of 
each individual guest. 
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WALDORF 
ASTORIA 


Park Ave. © 49th to 50th *« New York 


The Most Extensively Air- 
Conditioned Hotel in the World 





Profits are Earned 
Not Legislated 


“There oughta be a law!” 
That expression didn’t get into the language by 
mistake. It puts into words an attitude that has 
been and remains prevalent on the part of 
many people who seem to believe that any 
problem can be solved by legislation. 

While there is an element of humor in the 
expression and the attitude behind it, these 
also have their serious side. 

At a time when pressure groups abound it 
is all too easy to get support for ill-considered 
and hastily-drafted legislation which often of- 
fers solutions almost as drastic as cutting off a 
leg to cure a corn. 

Most automobile merchants and manufac- 
turers know that it is impossible to legislate 
profits. Although not all 


realization of those profits. Without the keen 
competition existing in the industry it would 
not have been possible to give the motoring 
public constantly improved automobiles and 
at the same time bring about a reduction in 
their average retail price of some 24 per cent 
since 1925. 

Would any such accomplishment in produc- 
tion and distribution be likely to result from a 
program of restriction through legislation? 


Would such legislation make any motor vehi- 
cle retailer a better merchant? 


Automobile merchants and manufacturers 
have solved many knotty problems of dis- 
tribution and production. Spurred by the 
force of free competition, they can continue 

to find solutions for problems 


automobile merchants and y AY iV) O v T ie that confront them. They are 
not all automobile manufac- finding the answers in sound 
turers have made profits, [ONSINc aN Diels ta me business policies and in the 


plenty of them have done so. Dp O D C : freedom of enterprise which 


But they did not rely on legis- 


has been largely responsible 


lation to achieve that result. PASSENGER CARS AND TRUCKS for the vitality and progress 


of the automobile industry 


The free play of competi- 
tion and good business man- D) ' SOTO over the years. Profits must 


agement, however, did con- 


be earned, they cannot be 


tribute substantially to the @ ie ead S i 7 P 4 legislated. 


Cigale Cope 


hrysler Marine and Industrial Engines @ Oilite Oil Cushion Bronze Bearings @ Airtemp—Air Conditioning 


YOU GET THE GOOD THINGS FIRST FROM CHRYSLER CORPORATION 





